











Varnes 























AN AMERICAN WEEKLY REVIEW OF INSURANCE 





Se 























Volume CX 
Number V 





New York and Chicago, Thursday, February 1, 1923 


Four Dollars Yearly 
Single Coples 26 Cents 




















We have something to offer in the way 
of a general agency that is very attractive 
to find with an old, conservative life com- 
' pany. It will pay anyone interested to in- 


vestigate. All communications confidential. 
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Perfect Protection Opportunities 


Strong men seldom appreciate the need of life insurance until it is properly brought to their 
attention. A wave of the hand and great wheels begin to turn for them. A finger on a button 
and men spring to do their bidding. In factory or office, in industry or finance men scorn the 


need of protection. ‘The lesson of life insurance must be driven home to them. Never is it sought 
over the counter, but always it must be sold. And because it takes big strong men tc meet other 


big strong men, life insurance presents big opportunities. 


No so many years ago the life insurance business was considered a place for the derelicts of 
other businesses: men fit for nothing else could eke out a living peddling policies to their friends. © 
But to-day the business of life insurance looks for successful men of affairs. The life insurance 
agent of this day and age must be a man of vision. He must bea fighter. He needs brains. He 
must have resource, wisdom and wit. He must be tactful and well-mannered. And surely he must 
be a well-dressed and polished man of the world. In fact he must have every qualification neces- 
sary to a big business executive. To such men the business of selling life insurance does indeed 
offer wonderful opportunities. For such men there is no business offering greater independence 


and larger income than life insurance. 


To such men the Perfect Protection offered by the Reliance Life Insurance Company of Pitts- 
burgh, Pa., only adds to the possibilities which already stretch before them. Perfect Protection. 
to them means easier sales and better satisfied clients. It means a larger field of. prospects, it 
means less objections to be overcome. All this because the Perfect Protection Policy has been 
developed with the greatest care to give its holders protection at every possible point. Perfect 
Protection policies give to their owners the peace of mind that comes from the absolute know- 


ledge that every contingency is provided for. 


These advantages are for every man to seek. A word to the company will bring you com- 
plete information. If the business of life insurance offers great opportunities, and it does, add to 
those opportunities a connection with the Reliance Life. 


The RELIANCE LIFE INSURANCE COMPANY 


of PITTSBURGH, PENNA. | 
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WHAT THE INSURANCE FEDERATION OF AMERICA 
IS CONTENDING FOR 


Extracts from an Address by Albert N. Wold, Assistant Secretary of 
the Organization, Before the Maine Federation 


HE Government of the United States was 
conceived and founded as a representative 
form of Government. It was not intended 


to be a Democracy. During the present 
generation we have seen a radical change, 
stable representative 


however, from the 


form of government, laid down by the 

founders of the Republic, to something that 
veers close to the edge of pure Democracy. In this change 
lies serious danger—a threat against the perpetuation of the 
form of Government set forth in the Constitution, and a threat 
against the development of the economic principles of indi- 
vidual initiative and private enterprise in business contem- 
plated by the basic law of our country. 

Our Government has been essentially a Capitalistic form of 
Government. It has been capitalistic in the sense that capital- 
ism stands for that system of economic organization wherein 
private ownership of property prevails and wherein produc- 
tion, profitable or otherwise, is left to individual initiative and 
private enterprise. If our Government were a Democracy-—a 
term which should not be confused with the National Demo- 
cratic Party, which believes in a representative form of gov- 
ernment—Socialism, Communism and Bolshevism would be 
fostered. If our Government were Socialistic, collective owner- 
ship and distribution of property would prevail. The State 
would engage in industrialism. If our Government were Com- 


munistic in form private ownership and distribution of prop- 


erty would be entirely abolished—property would be held in 
trust “share and share alike.” If our Government were Bol- 
shevistic in form, collective ownership and distribution of prop- 
erty would be under the control and dictatorship of prole- 
Our Republican and Democratic Parties be- 
lieve in Capitalism; the Socialist Party, the Nonpartisan 
League and the Workers’ Party—all of them very powerful 
factors in our political and economic world today—favor the 
And they are not so far apart in 
favoring Socialism, 


tarian Soviets. 


abolition of Capitalism. 
agreement but what they can unite in 
Communism or Bolshevism to take its place. 

Under a Capitalistic form of Government we have reared 
the most powerful, the most peaceful and the most humani- 
In round numbers our natural re- 
sources and our productive enterprises are worth not less than 
$10,000 for the head of 
In the arts and 


tarian nation in history. 


$250,000,000,000 — approximately 
each and every family in the United States. 
sciences, in organization and inventive ability, in economical 
It is a land of 
opportunity, where every individual may have his, or her, 
line of work. We are a tolerant and a humanitarian nation. 
We have regard for the unfortunate. Poverty is negligible. 
We have welcomed the emigrants of all nations and we are 
at peace with their home lands. 

And yet, despite this wonderful progress of our nation under 
a Capitalistic form of Government, there is a trend, of men- 
acing proportions, toward the Socialistic—if not Commu- 


producton of property we lead the world. 
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nistic or the Bolshevistic—State. In the main that movement 
is concerned with the production and distribution of wealth. 
The line of cleavage between private and collective ownership 
and distribution of property is being both insidiously and 
openly attacked by proponents of the latter. 

Who are these who would set aside our representative form 
of Government and erect the Socialistic State? From where 
do they draw their inspiration? Upon what do they base their 
strength? And what have they accomplished ? 

Let us start with the extremists—the agitators who want to 
erect a Soviet form of Government in the United States. This 
is the mission of the Workers Party, which held its last annual 
convention in New York City in December. The Workers 
Party of America is in reality the legal branch of the Com- 
munist Party. It is the political unit. “The industrial unit 1s 
the Trade Educational League; the financial department is 
known as the Friends of Soviet Russia. 

Let us pass from the Workers Party of America to the Non- 
partisan League. Next to the Republican and Democratic 
Parties, upon which it feeds and thrives; it is the strongest 
political organization in the United States. For four years 
it absolutely dominated the political and economic life of the 
State of North Dakota. Despite reverses it still is a menacing 
factor in the State. It holds strategic positions in five states: 
Wisconsin, Minnesota, Nebraska, Kansas and Oklahoma. It is 
a factor to be reckoned with in Montana, Washington, Ore- 
gon, California, Colorado and Texas. In a number of other 
states it is laying foundations for aggressive political action. 

There is no need to delve into the history of the past for 
the cause of this organization—an organization which ardently 
and systematically advocates, promotes and practices state in- 
It established a state bank in North Dakota, as 
The money of 


dustrialism. 
the cornerstone for its industrial enterprises. 
the state was corralled in this state and recklessly expended. 
In due course of time the bank will be liquidated. It estab- 
lished a home-building fund, operated by the state, which de- 
It established a state creamery, a state 
flouring bill, a state elevator. They all failed to come up to 
the expectations of the bamboozled farmer. The state Hail 
Insurance Fund at one time was settling claims over a year 
after they were due. The state workmen’s compensation fund 
has proved highly unsatisfactory because of high rates and poor 
service. The state fire insurance fund and the state bonding 
fund have not as yet suffered losses—so it is claimed that 
they are successful. The Nonpartisan League placed the state 
of North Dakota in other lines of business—either upon a 
monopolistic or semi-monopolistic basis. In all of these state 
ventures into business, failure was the net result. The Non- 
partisan Leaguers have demonstrated to the satisfaction of the 
taxpayers of North Dakota—if not to their own satisfaction- 
that politicians cannot successfully operate business enter- 


veloped into a farce. 


prises. 

Now then for the Socialists. 
not always vote the Socialistic ticket. 
Republicans ; sometimes they are Democrats. 
swing to the other extremes and think they are Communists or 
Bolshevists. The American Association for Labor Legislation 
can be put in this class. It sponsors state health insurance, 
state workmen’s compensation insurance and unemployment in- 
In some states, and on occasions, the American 


They are a host. They do 
Sometimes they are 


Then again they 


surance, 


ederation of Labor can be put in the Socialist column. So 
too, the United Mine Workers of America. The American 
Federation of Labor is an active advocate of state fund in- 
surance, it having annually urged its members try to haye 
every state in the union adopt the “Ohio Plan” of monopolistic 
state workmen’s compensation insurance. Then there are the 
Railroad Brotherhoods, which more or less actively support the 
project of nationalizing the railroads of the United States, 

There is another powerful group of people who have a weak. 
ness for state industrialism. This group is composed of a 
certain class of officeholders, political job-holders of the small- 
fry class, and aspiring politicians. This group is not entirely 
satisfied with the representative form of government. The ad- 
ministrators of the state insurance funds now in existence 
feel that if additional state funds are established the security 
of their own position will be strengthened. A few members 
of this class make it a point to actively work for the estab- 
lishment of additional state insurance funds. The political 
job-holder of the small-fry class can be dismissed with the 
observation that he hasn’t enough ability or resourcefulness to 
try his lot in competitive business. The politician does not 
care much what the form of government is, so long as he 
has an opportunity to build a political machine. Additional 
state insurance funds mean more officeholders eligible for cogs 
in the political machinery. 

The organizers of the Insurance Federation of America 
sensed the rising menace of radicalism ten years ago when the 
foundations of the Federation movement were laid down. 
They realized that insurance would be one of the first branches 
of business to be attacked. Ten years ago a good deal of 
mystery enveloped the insurance business. The general public 
did not understand it, principally because of its technical na- 
ture. Prejudice against insurance was, under the circum- 
stances, easily aroused. So far as known, the Federation was 
the first national business organization to declare opposition 
to state industrialism to be a part of its working program. 

Business men of the country should be alert to the dangers 
which beset the underlying principles of our capitalistic form 
of economic organization. Private initiative is being ham- 
strung and private enterprise is being circumscribed.  Insur- 
ance men must realize that their business is peculiarly suscep- 
They should not hesitate to take the 
lead in opposing the growth of socialization. 

Insurance men should be a unit in carrying out the pur- 


These pur- 


tible to nationalization. 


poses of the Insurance Federation of America. 
poses are: 

1. To bring about a better understanding of the business of 
insurance by the general public. 

2. To support legislation designed to safeguard and pro- 
mote the interests of the public in relation to insurance. 

3. To oppose a state or the nation becoming an underwriter 
of insurance hazards of any description, other than in time 
of war for the protection of soldiers and sailors. 

4. To keep the insurance business free from politics. 

The public is in need of a better understanding of the it- 
surance business. It does not know, for instance, that the 
life insurance companies have invested trust funds of the 
policyholders to the extent of $1,306,621,229 in farm mort: 
It does not know that trust funds have been similarly 


(Continued on page 33) 


gages. 
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THE STATE FUND MONOPOLY 
USINESS men, as well as insurance 
men, are up in arms against the pro- 

posed monopoly of workmen’s compen- 

sation insurance by the State Fund in 

New York State. The bill in the legisla- 

ture would constitute the State Fund 

the only permissible carrier of workmen’s 

compensation insurance, except that a 

county or municipality might become a 

self-insurer. 

If this bill should be enacted into law, 
not only would the stock and mutual in- 
surance companies be barred from such 
business in New York, but those con- 
cerns which, under the present statutes, 
are now carrying their own insurance 
would be required to place it in the State 
Fund. 

As about eighty-eight per cent of the 
employers of New York State have de- 
clared themselves in favor of other meth- 
ods of insurance and against the State 
Fund, it would seem that it would be 
more in accord with American traditions 
to abolish the State Fund, for only about 
one-eighth of the employers appear to 
want it—a very small minority. Why, 
therefore, should an effort be made to 
foree the seven-eighths to fall in line 
with the other eighth ? 

But the principle of a government mon- 
opoly in business is radically wrong, and 
not in harmony with American ideas. 
It might do in Turkey or some other far 
Eastern country, but Americans are not 
accustomed to having outsiders tell them 
how their business must be conducted. 


An unusual amount of dictation by legis- 
lators and public officials—all the people’s 
servants, by the way—was undergone 
during the war, patriotism calling for 
such sacrifices of individualism; but the 
war is over, and the people are not in- 
clined to put up with paternalistic or 
socialistic measures. ‘They hark back to 
President Harding’s slogan, 
“More business in government and less 
government in business,’ and would 
much rather see government officials con- 
duct the public business more efficiently 
and economically, than to have them at- 
tempt to tell private business men how 
to run their affairs. 


sensible 





sis [nglish fire insurance companies 
operating in the United States must 
experience a feeling of great relief when 
they contemplate the difficulties which 
have overtaken those friends of Irish 
freedom, the All American Brokers, Inc., 
and the All American Investing Com- 
pany, of New York. The purpose of 
these “All Americans” seems to have 
been ostensibly to draw business away 
from the English fire insurance compa- 
nies in this country; but as the trustee 
under an agreement between the two con- 
cerns named did not like the way Presi- 
dent Keily handled certain matters, he 
got an injunction to prevent him from 
interfering with the performance of his 
duty as trustee. Appearances lead to the 
belief that the business of English com- 
panies will not be molested to a serious 
extent by the “All Americans,” so that 
they can again take heart and pursue 
their American business without fear of 
more than normal competition. It looks 
as though the cause of Irish freedom will 
not gain much from the activities of these 
“All Americans.” 





HE right of a person or corporation 

to secure insurance upon his or its 
property directly from an insurer located 
outside of the State in which the insured 
property is located and in which State 
the insurer is not licensed, has again been 
upheld by the Supreme Court of the 
United States. In the case referred to, 
the St. Louis Cotton Compress Co., a 
Missouri corporation, had property and 
did business in Arkansas. It placed in- 
surance upon its Arkansas property with 
an insurer not licensed in Arkansas, the 


5 


transaction taking place outside of the 
State of Arkansas. A statute of Arkan- 
sas attempts to impose a tax of five per 
cent upon premiums for insurance upon 
property located in Arkansas, paid to un- 
licensed insurer, and suit was brought to 
recover the tax alleged to be due. The 
Supreme Court of Arkansas justified the 
law as imposing an occupation tax. The 
United States Supreme Court, however, 
referred back to the case of Allgeyer vs. 
Louisiana, where a fine was involved be- 
cause of a similar transaction (though in 
that case the State’s position was stronger 
because the insured had mailed a letter 
constituting a step in the contract within 
the State where the insured property was 
located), and reversed the judgment 
against the insured. The Court conceded 
that the State may regulate the activi- 
ties of foreign corporations within the 
State, but held that it cannot regulate 
or interfere with what they do outside. 
This is a very interesting and important 
decision, for it reaffirms the right of a 
property-owner to deal directly with an 
insurer located outside of the State in 
which the insured property is situated, 
and unlicensed therein. 





New York Legislation 

ALBANY, N, Y., January 31.—A bill has been 
introduced in the legislature by Assemblyman 
Hutchinson, adding new subdivision 3-A, section 
50, workmen’s compensation law, providing for 
payment of compensation by municipal cor- 
porations to municipal employees. 

Six of Assemblyman Hutchinson’s _ bills 
amending the insurance law, have been reported 
favorably by the House insurance committee, 
and now are on the Assemblyman calendar, 
awaiting advancement. They provide as fol- 
lows: 

Repealing section 180, insurance law, rela- 
tive to additional powers of certain title guar- 
anty companies. 

Amending section 56, insurance law, by pro- 
viding that a foreign insurance company must 
file with the Insurance Superintendent an agree- 
ment that it will not do business in this State 
which any insurance company, instead of any 
fire insurance company, as at present, is pro- 
hibited from doing. 

Amending section 55, insurance law, relative 
to insurance upon lives of minors, by providing 
a new table of ages and sums. 

Amending section 91, insurance law, by pro- 
viding that an agent’s certificate of authority 
may be revoked by the Insurance Superintend- 
ent only after investigation and hearing, for 
violation of any law, or for misstatement in 
application, or for incompetency or dishonest 
practices. 
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“A MAN OF WORDS AND 
NOT OF DEEDS” 


The rhyme says that he “‘is like a gar- 
den full of weeds’”—and the rhyme puts it 
mildly. You get very tired of the man who 
never does what he says he will do. 


Unfortunately, many of these “men of 
words” believe what they say. They fully 
intend to do the things they say they will 
do. We are told that the road to the hottest 
of all places is “paved with good intentions.” 
These men who tell you how much they 
expect to do furnish much of the pavement. 


It is much better to be a man “‘of deeds.” 
That man’s garden blossoms and bears fruit. 
Bad luck may start toward him but it never 
quite reaches him; he keeps too far ahead 
of it. Such men carry Life Insurance. They 
do not let tomorrow catch them unprepared. 
They get ready for it today. You feel bet- 
ter after you have joined the “men of 
deeds’; for, in the words of the rhyme, if 
you die without insurance “You're dead, 


and dead, and dead indeed.” 
Don't let the good you do be buried 


The Prudential 
Insurance Company of America 
EDWARD D. DUFFIELD, President 
Home Office, Newark, New Jersey 








MEDICAL MEN TO MEET 





American Life Convention Doctors’ 
Program 


GATHER AT SIGNAL MOUNTAIN, 
MARCH 7 AND 8 


Interesting and Diversified Program Fx. 
pected to Be of Great Value to 
Directors 

Signal Mountain Inn, Chattanooga, will be 
the scene of the next gathering of the Medical 
Section of the American Life Convention, which 
will be held March 7 and 8. The officers have 
prepared an excellent and well-diversified pro. 
gram and it is confidently expected that -an 
instructive and interesting meeting will result. 

The program arranged follows: 


WEDNESDAY, MARCI 7, 
Call to order and chairman’s address.—Dr. G, E£, 
Crawford, Cedar Rapids Life, Cedar Rapids, Iowa, 
Address by president of the A. L. C.—L. J. Dough. 
erty, Guaranty Life Insurance Company, Davenport, 


1923—9:30 A. M, 


Iowa. 

Report of Secretary.—Dr. F. L. B. Jenney, Fed. 
eral Life, Chicago, II. 

1 “War Risk Insurance.’-—Col. C. R. Forbes, 
Bureau of War Risk Insurance, Washington, D. C. 

WEDNESDAY, MARCH 7, 1923—2:00 P, M. 

2. “Classification and Coding of Substandard Risks, 
Especially as Illustrated by Heart Murmur Types,”— 
Franklin G. Mead, actuary, Lincoln National Life In. 
surance Company, Fort Wayne, Ind. 

3. “Cancer.”—Dr. H. Gideon Wells, University of 
Chicago, Chicago, IIl. 

Discussion opened by Dr. Henry W. Cook, North. 
western National, Mineapolis, Minn.; Dr. Robert Lee 
Rowley. Phoenix Mutual, Hartford, Conn. 

4. “The Work of the American Society for the 
Control of Cancer.”—Dr. J. E. Rush, field director, 
The American Society for the Control of Cancer, New 
York. 
5. “Periodic Health Examinations.”—Dr. Wn. 
Muhlberg, Union Central Life, Cincinnati, Ohio. 

Discussion opened by Dr. Augustus Knight, Metro- 
politan Life, New York. 


THURSDAY, MARCI 8, 1923—9:30 A. M. 

6. “Some Observations on the Selection of Risks 
for Life Insurance.”’—C. H. Beckett, State Life, In- 
dianapolis, Ind. 

Discussion opened by Lawrence M. Cathels, South- 
land Life, Dallas, Texas. 

7. “Goitre.’—Dr. J. de J. Pemberton, Mayo Clinic, 
Rochester, Minn. 

Discussion opened by Dr. Vf. L. 
dent Life and Accident Insurance Company, Chat- 
tanooga, Tenn.: Dr. M. M. Lairv. LaFayette Life In- 


Fancher, Provi- 


surance Company, LaFayette, Ind 

8. “Goitre as a Factor in Life Insurance.”—Dr. 
C. E. Waits, Southern States Life, Atlanta, Ga. 

THURSDAY, MARCH 8, 1923-—2:00 P. M. 

9. “Studies in Albuminuria.”—Dr. Wilber E. Post, 
associate professor of medicine, Rush Medical College, 
Chicago, III. 

10. “The Relative Importance of the Various Tests 
for Albumin from a Life Insurance Standpoint.”—Dr. 
Daniel M. Shewbrooks, Lincoln National Life, Fort 
Wayne, Ind. 

Discussion opened by Dr. Reynold C. Voss, Pan- 
American Life Insurance Company, New Orleans, La.; 
Dr. R. T. Davis, George Washington Life, Charleston, 
W. Va.; Dr. C. E. Schilling, The Ohio State Life, 
Columbus, Ohio.; Dr. W. G. Exton, Prudential In- 
surance Company, Newark, N. J. 

11. “The Clinical Relation of Hypotension and 
Hypertension to Mortality.’—Dr. Stewart R. Roberts, 
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THE METROPOLITAN LIFE 


President Haley Fiske Before His 
Field Men 


$1,802,110,686 TOTAL NEW BUSINESS 


Company Has Policies Outstanding on One- 
Sixth of Total Population of the United 
States and Canada 

The board of directors of the Metropolitan 
Life Insurance Company, at a recent meeting, 
adopted a resolution expressing their happiness 
in noting the “virility, stamina and good health 
of our president.” That Haley Fiske is indeed 
in an excellent state of health was demonstrated 
Thursday last, when for four hours on end he 
addressed the managers and assistant managers 
of his company, sometimes softly and again 
with powerful voice and vigorous language : 
clearly a strong man leading his fellows to suc- 
cess. 

For four hours on end President T'iske stood 
on his feet and only occasionally sought relief, 
when, figuratively speaking, he leaned upon the 
late James M. Craig, who was for over fifty 
vears the actuary of the company, and whose 
bust was presented to the company by the 
managers at the opening of the meeting. It 
was upon that bust and its mounting that Presi- 
dent Fiske occasionally leaned. It was his duty 
to go over the record of the past year, point by 
point, giving praise where due and censure when 
necessary, distributing individual honors and 
listening quietly to ovation after ovation as he 
read the figures indicative of last year’s 
progress. 

Billions are used by President Fiske where 
millions would seem like large figures. The 
amount of business issued, increased, and revived 
by the Metropolitan during 1922 was $1,802,- 
110,686. This amount exceeded by a mere $150,- 
000,000 the record figure of 1920. Of the new 
insurance $849,265,789 was ordinary, $775,373,- 
133 was industrial and $177,471,764 was group. 
Mr, Fiske was especially pleased with the rec- 
ords of the latter two departments, because 
they indicate improved conditions in the work- 
ing classes. The insurance in force is now over 
$7,807,000,000, and the company expects soon 
to pass the eight billion mark. Policies in force 
total 27,384,445 in number and Mr. Fiske esti- 
mates that the number of individual policyhold- 
ers is equal to one-sixth the population of the 
United States and Canada. 

The Metropolitan last year had an income of 
$340,668,301 and the assets of the company have 
reached an astonishing figure, $1,259,850,325. 
The sum of $116,520,957 was paid to policy- 
holders during the past year, this including $0,- 
557,283 in dividends to industrial policyholders. 

The welfare department, the group division 
and the health and accident division were all 
especially referred to by Mr. Fiske and he made 
it evident that he is proud of the accomplish- 
ment in those departments during the past year. 

During the presentation of the trophies for 
individual records, Mr. Fiske constantly inter- 
spersed the ceremonies with characteristic re- 
marks. For instance, he said to Philip Hoch- 


stadt, who showed the highest industrial in- 
crease for the year ($137.62), “Oh, thank you, 
Mr. Hochstadt; you have given me a text from 
which I shall preach a very unpleasant sermon.” 

As the ordinary records of the agents were 
recited it became evident that the company does 
not make its great record in that department 
through the employment of record producers. 
The high man for the year wrote about $600,- 
000 of paid-fer business, a comparatively low 
amount when the records of many of the mod- 
crn life insurance salesmen are considered. But 
with the Metropolitan every agent writes his 
share and it is the aggregate of many, many 
average writers that brings the total of the 
company to a figure millions higher than that 
of its nearest rival. 

3efore the morning session closed President 
Fiske read the roll of deaths during the past 
year in the organization. The close touch which 
he maintains with his agents and employees, 
who number well up in the tens of thousands, 
was then shown. He could read but few names 
at a time without stopping to remark on the 
life of some friend or old and trusted employee 
whose name he found there. 

No one thing was more noticeable among 
these men of the Metropolitan than their enthu- 
siasm, constantly tested in ovations which were 
no puny affairs, but each time made the 
auditorium ring, and a listener might well have 
imagined himself at a college football game— 
such was the spirit there. 


Fine Record of the National Life 

During the year just closed the National 
Life of Montpelier, Vt., had a very gratifying 
experience. Its seventy-third annual statement 
shows that increases were made in 1922, as com- 
pared with 1921, as follows: In insurance in 
force, $24,312,901; in assets, $4,746,053; in sur- 
plus, $1,163,746, in premium collections, $1,177,- 
386; in new insurance sold, $1,645,872; in pay- 
ments to policyholders, $831,217; in taxes paid, 
$113,344. Interest collections also 
$209,410, and the actual mortality was but 
50.64 per cent of the expected. 

On December 31, 1922, the assets aggregated 


increased 


$84,510,533, and the general surplus was $4,- 
915,190; but the latter would be $5,353,503 if 
securities owned were valued on the amortized 
hasis used by Massachusetts and New York. 

The insurance in force has now reached the 
sum of $358,207,165, the new business last year 
having mounted to $52,090,489. 

There are no stocks and no steam or electric 
railway nor industrial bonds included in the 
company’s resources, and none of the bond in- 
vestments was in defualt as to principal or in- 
terest. The company held, on December 31, 
last, government, State and municipal bonds 
valued at $29,543,410 (par value, $29,879,759), 
and held first mortgages to the amount of $35,- 
850,857. In 1922, the National Life paid $9,820,- 
218 to policyholders, and its reserves for divi- 
dends exceed $5,700,000. 

President IF. A. Howland and his efficient 
associates have added another successful year 
to the company’s long record of satisfactory 
service to its members. 
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RULINGS ON DEPOSITS 


Indiana Commissioner Will Require Affi- 
davit—Interprets Law 

INDIANAPOLIS, IND,, January 29——Thomas S. 
McMurray, Jr., State Insurance Commissioner, 
announced two rulings of the insurance de- 
partment last week. The first became effective 
on and after January 22. The second on and 
after January I, 1923. They are as follows: 

All securities required by statute to be de- 
posited with this department when presented 
shall be accompanied by an affidavit, signed by 
a responsible official of the company, that all 
the papers in connection with said securities or 
loans have been examined by the proper offi- 
cial of the company and that the security offered 
meets all the requirements of the statutes of 
this State relating thereto, to the best of his 
(their) knowledge and belief. 

The reserve deposit requirement of the In- 
diana statutes shall be construed as follows: 
Net reserve, paid-for basis, plus the extra re- 
serve for disability and double indemnity bene- 
fits, plus the present value of supplementary 
contracts involving and not involving life con- 
tingencies, plus the present value of amounts 
incurred, but not yet due, for disability bene- 
fits, plus dividends and coupons left with the 
company to accumulate at interest and accrued 
interest thereon. 

As an offset to excess liability occurring in 
the above, there shall be deducted from the 
above total the net amount of uncollected and 
deferred premiums, less the excess of premium 
notes, policy loans and other policy assets, over 
net value on individual policies. 


Reserve Loan Life Increased in Strength 

The preliminary financial statement of the 
Reserve Loan Life of Indianapolis shows that 
the company increased its assets, last year, by 
over $525,000, and added more than $73,000 to 
its surplus. It closed the year 1922 with $6,- 
278,639 of admitted assets, and a surplus to 
policyholders of $466,472. The insurance issued 
last year aggregated more than $12,000,000, and 
the amount in force December 31, last, exceeded 
$51,000,000. Since organization the company 
has paid $8,695,000 to policyholders. Of its re- 
sources the company has deposited with the 
State Insurance Department for the protection 
of all policyholders the amount of $5,258,678. 
The Reserve Loan Life is entered in over 
twenty States and is open to consider agencies 
in other States. 


Atlantic Life Capital Increase 
The stockholders of the Atlantic Life of 
Richmond, Va., will hold their annual meeting 
at the home office on February 14. The cap- 
ital stock of the company has been increased 
from $300,000 to $500,000 out of the surplus. 


Personal History Blank 
The Life Insurance Research Bureau of New 
York is preparing a new personal history blank 
for use in securing information regarding new 
pelicvholders. 
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The first great commandment of the Life Extension In- 
stitute is a thorough hea!th examination once a year. During 
the past three months over 13,000 men and women were ex- 
amined by the Institute and received its reports, instructions and 
guidance. The Institute has 8,000 medical examiners in all 
parts of the country, so its work is truly national. 


The Life’ Extension Institute was founded in 1913 by 





THE FOLLOWING LIFE INSUR- 
ANCE COMPANIES EMPLOY THE 
INSTITUTE’S HEALTH SERVICE: 


Metropolitan Life Insurance Co. 
Guardian Life Insurance Co. 

Forth Worth Life Insurance Co. 
Inter-Southern Life Insurance Co. 
Midland Mutual Life Insurance Co. 
Ontario Equitable Life Insurance Co. 
Oregon Life Insurance Co. 
Southeastern Life Insurance Co. 
Union Central Life Insurance Co. 
Columbus Mutual Life Insurance Co. 
Old Line Life Insurance Co. 

Penn Mutual Life Insurance Co. 
Volunteer State Life Insurance Co. 





Ex-President Taft, Professor Irving Fisher of Yale, Major 
General Gorgas (since deceased), Harold A. Ley, Robert W. 
deForest, and 100 eminent publicists in this country and abroad 
for this one specific purpose—to provide just such periodic health 
examinations as we have spoken of above and to teach, further, 
the simple, everyday principles of personal hygiene that every 
man and woman ought to know to avoid disease. 


The Life Extension Institute was planned to be self-support- 
ing. Itis a philanthropy in the sense that two-thirds of the profits 
are set aside in a trust fund for public health work of a national 
scope. The 100 members of the Hygiene Reference Board 
serve without compensation. 


Guidance in individual hygiene is given by the Institute, 
but no medical or surgical treatment is furnished. Those in need 
of such treatment are urged to seek relief through scientific, 
medical and surgical sources, and are warned against quacks, 


charlatans and self-treatment. 


The Life Extension Institute is just a central organization to 
which one hundred of the leading medical men of the country 
have dedicated their advice that the value of periodic health ex- 
aminations may be impressed on millions instead of just a few. 





Can you conceive a better thing to offer your Policyhold- 





ers present or prospective than this Life Extension Service? 


WRITE US FOR FURTHER INFORMATION 
LIFE EXTENSION INSTITUTE, Inc., 25 West 45th Street 


NEW YORK 
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Home Life of New York Progresses 


The Home Life of New York made satis- 
factory progress in 1922, and its sixty-third an- 
nual statement indicates pleasing gains in sev- 
eral essential items, when compared with its 
statement of a year earlier. Among these are 
noted an increase of over $3,031,000 in assets, 
cver $640,000 in contingent reserves, and over 
$9,000,000 in insurance in force. 

Through nearly two-thirds of a century the 
Home Life has been conducting its business 
along safe and honorable lines, and has gained 
an enviable reputation for its conservatism and 
carefulness, as well as for its gratifying results 
to policyholders. The company now reports 
admitted assets aggregating $46,253,715, repre- 
sented by high-class investments. As of Jan- 
vary I, 1923, its chief investments were as fol- 
lows: In United States Government bonds, 
$7,727,498; in other bonds and stocks, $16,943,- 
713; in loans on real estate mortgages, $9,580,- 
590; in real estate, $1,500,000; in loans to pol- 
icyholders, $8,665,349; while other assets ac- 
counted for $1,836,565. The principal liability 
was the insurance reserve fund, $39,923,035. In 
addition there was a reserve for deferred divi- 
dends of $1,918,535, while the sum of $2,656,- 
861 was reserved to provide for other liabilities, 
leaving a contingent reserve fund of $1,755,284. 

During 1922 the company’s premium receipts 
reached the sum of $7,360,825, while its pay- 
ments to policyholders and their beneficiaries 
for death claims, endowments, dividends, etc., 
gregated $5,400,769. The net interest income 
from investments was $2,110,922, or $722,352 in 
excess of the sum required to maintain the 


10 
ds 


reserve. 

The Home Life now has $232,163,052 of in- 
surance outstanding, this representing a gain 
of $9,046,165 during the past year. 

The conservatism of the Home Life is in- 
dicated by its interest assumptions in the cal- 
culation of its reserves. Its earlier policies 
were mostly on the 4 per cent basis, but during 
the period 1900 to 1907 it assumed interest earn- 
ings of but 34 per cent, and since 1907 its re- 
serve has been calculated upon the basis of 3 
per cent interest. The company’s care in the 





GENERAL AGENTS 


A New York company, 
writing Fidelity and Surety 
bonds, has an opening for a 
live broker with established 
surety business to take 
general agency. State full 
particulars and volume of 
surety business controlled 
n first reply. Box 156 
care of THE SPECTATOR. 











acceptance of new risks is such that its mortal- 
ity experience is favorable, having last year 
been but 52.87 per cent of the expected rate. 
The board of directors of the Home Life 
embraces a number of well-known business men, 
the whole board being exceptionally strong in 
The company’s principal officers 
William A. Marshall; first 
vice-president, Ellis W. Gladwin; second vice- 


its make-up. 
are: President, 


president and superintendent of agents, George 
W. Murray; third vice-president and counsel, 
Howard Van Sinderen; secretary, William S. 
Gaylord. 


West Coast Life Makes Increases 
During the year 1922 the West Coast Life 


Insurance Company of San Francisco made 


handsome increases in several important fea- 
tures in its statement. Thus, its assets increased 
over $1,000,000; its surplus as to policyholders 
shows a gain of over $237,000, and its unas- 
signed surplus grew to the extent of about 
$170,000. The new business written last year 
exceeded that of the previous year by about 
$3,500,000, an increase of about 4o per cent, 
while the business in force at the end of 1922, 
$51,665.266, increased about $5,000,000. 

As of December 31, 1922, the company shows 
admitted assets of $7,796,800, and its surplus to 
policyholders was $985,995, this sum embracing 
capital, $250,000, assigned surplus (déferred and 
annual dividend funds), $319,010, and un- 
assigned surplus, $416,985. 

Among the disbursements last year were pay- 
ments to policyholders and their beneficiaries as 
follows: For death and endowment claims, 
$279,508; for disability claims, $30,507; for sur- 
render values and dividends, $327,101. Up to 
the end of last year the total payments to pol- 
icyholders had been $4,972,571. 

An examination of this company was made 
by insurance departments of California, Ore- 
gon, Washington and Idaho as of October 31, 
1922, and the examiners reported that the com- 
pany was well able to meet its obligations to 
its policyholders, and at the same time to pro- 
vide amply for its stockholders; that the under- 
writing policy of the company is good, and 
that it is writing its business upon a basis that 
provides for safety. 

The principal active officers of the West 
Coast Life are: President, John A. Koster,, 
vice-president and manager of agencies, Charles 
W. Helser; 
Thomson. 


vice-president and actuary, Gordon 


Fine Gains of Royal Union Mutual Life 

The statement of the Royal Union Mutual 
Life of Des Moines, covering 1922, gives evi- 
dence of handsome gains made last year by 
that company. Among the increases are the 
following: In insurance in force, $2,066,889; in 
income, $101,221; in admitted assets, $1,145,818. 
The company now reports admitted assets of 
$12,087,089, and total surplus, assigned and un- 
assigned, of $1,549,710. Its insurance in force 
is $66,340,343. The principal officers of this 
energetically managed company are: President, 
Frank D. Jackson; secretary, Sidney A. Foster. 
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State Mutual Life’s Gains 

The past year was a very successful one for 
the State Mutual Life of Worcester, Mass., 
the new business paid for having equaled $47,- 
117,700, or $4,321,313 more than in 1921, while 
the insurance in force, $365,377,253, increased 
$27,100,658. Dividends to policyholders in- 
creased over $568,000, having amounted to $2,- 
The company’s assets now amount to 
$78,650,282, and its surplus is $4,949,168. These 
amounts represent increases, respectively, of 
over $6,400,000 and $930,000. The increase in 
book assets was $5,866,314, and in premium re- 
ceipts, $817,952. 

During the period from 1844 to January 1, 
1623, the company’s premium receipts were 
$172,966,689, and its payments to policyholders 
were $113,754,573. This leavces a balance of 
premiums of $56,212,116, and the investments 
have yielded, beyond expenses and taxes, $19,- 
438,166. President Burton H. Wright and his 
able official staff have done well, 


158,712. 


Cedar Rapids Life Had Good Year 


The Cedar Rapids Life of Cedar Rapids, Ia., 
reports having experienced a good year in 1922. 
Its pyramid of assets and insurance in force, 
showing the growth by two-year periods, makes 
an excellent showing for this progressive com- 
pany, which is now operating in Iowa, 
Nebraska. Minnesota and South Dakota. As 
of December 31, 1922, the company’s assets 
aggregated $1,727,362, of which its surplus as 
to policyholders was $202,739. On the same 





Excellent General Agency 
Now Open 


Territory, STATE OF ILLINOIS 


Insurance in 


force.......... $3,500,000 


Yearly premiums 
130,000 


Collection fee... 2,500 


Contract exclusive with very 
liberal first-year and renewal 
commissions. All agency ex- 
penses borne by the Com 
pany. Only capable men with 
clean records need apply. Ap- 
plications will be treated in 
strict confidence. 


Address ‘‘Tllinois’’, care of THE 
SPECTATOR. 
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FIDELITY LEAD SERVICE 


brings the agent into contact with interested buyers 
of life insurance. Last year we distributed 47,604 
direct leads—all interested prospects who had re- 
quested information. In 1921 this service, and 
Fidelity’s original policy contracts, brought us 
within 714% of the unparalleled new business result 
of 1920. 

Fidelity operates in 40 states. Full level net pre- 
mium reserve basis. Insurance in force over $223,- 
000,000. Faithfully serving insurers since 1878. 


A few agency openings for the right men. 
THE 


FIDELITY MUTUAL LIFE 
INSURANCE COMPANY, PHILADELPHIA 
WALTER LeMAR TALBOT, President. 


GENERAL AGENTS 








An up-todate company, with a clean 
record of over 50 years and over $16,000,- 
000 of assets, writing low premium, non- 
participating insurance, will give desirable 
contract to good General Agents in New 
Jersey and Maryland. 


Address Box No. 500, THE SPECTATOR, 
P. O. Box 1117, City Hall Station, New 
York, N. Y. 




















PROVIDENT MUTUAL 


LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


The Provident, organized in 1865, as The Provi- 
dent Life and Trust Company, preserves a con- 
tinuous corporate existence, but, having mutualized, 
will be known hereafter as the 


PROVIDENT MUTUAL 


Life Insurance Company 
of Philadelphia 


and will maintain the reputation and tradition 
which have arisen from fifty-eight years of con- 
spicuous fair dealing. 

The policies of the Provident Mutual contain 
new and attractive features, including the recently 
adopted and exceedingly liberal Total and Perma- 
nent Disability Clause. 


An Increased Dividend Scale for 1923. 














Incorporated in 1862 in the Commonwealth of Massachusetts 








Named JOHN HANCOCK in honor of the first Governor of 


Massachusetts, and first signer of the Declaration of Independence. 


In 60 years it has grown to be the largest fiduciary institution in 
New England. 


Policies made secure by reserves maintained on the highest stand- 
ard with an adequate Contingent Fund providing protection against 
allemergencies. Total Assets, $239,693,000; Policyholders’ Reserves 
and all Other Liabilities, $226,361,000; Contingent Fund, $13,332,000. 


Policy contracts include all equities and options. 


Business done through agents. Information and advice on any 
matter relating to life insurance are available at any time through 
the Agencies or Home Office of this Company. 
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FE INSURANCE COMPANY 


OF BOSTON MASSACHUSETTS 























Royal Union Mutual Life ins. Co. 
Des Moines, lowa 
SUMMARY OF 1922 BUSINESS 


Total Insurance in force, De- 


Se ie $67,349,343 .00 
Gain in Insurance in force, for 
Pi ar 20 ast eee eee 2,066,889 . 00 


Securities on Deposit December 
31, 1922, with the State, to 
Protect Policyholders...... 

Gain in Deposit for 1922...... 

Total Income for 1922........ 

Gain in income for 1922...... 

Total Admitted Assets, Decem- 
ge) A a rae 12,087,089 . 00 

Gain in Admitted Assets...... 1,145,818 . 00 

Total Surplus, Assigned and 


10,437,126 .00 
560,292 . 00 
3,055,418 . 00 
101,221.00 


er 1,549,710.00 
i De a 10,547,199 .00 
Average Interest and Profits 

Earned (per cent).......... 6.23 


INSURANCE ACCOUNT 
In Force, January 1, 1922 
(37,727 Policies), Amount. . . $65,282,454 .00 
Issued and Restored in 1922 
(3900 Policies), Amount.... *9,187,949.00 
Total, 41,627 Policies, Amount 74,470,403 .00 
Terminated in 1922, 3081 Pol- 
icies, AmMount............. 
Total Insurance In Force, 
December 3lst............ 67,349,343 . 00 
Gain in Insurance in Force 2,066,889 . 00 
*Paid-for business. 


7,121,060 .00 


FRANK D. JACKSON 
President 


SIDNEY A. FOSTER 


Secretary 
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date, its outstanding insurance amounted to 
$14,800,070. Both of these amounts represent 
good increases over corresponding items a year 
earlier. A considerable proportion of the com- 
pany’s resources consists of first mortgages 
secured by farm lands. C. B. Robbins is presi- 
dent of this enterprising and steadily growing 
institution, and C, B. Svoboda is its secretary. 
American Life Has Prosperous Year 
Stronger than ever, the American Life In- 
surance Company of Detroit, Mich., closed the 
year 1922 with $6,988,646 of admitted assets, and 
a surplus to policyholders of $341,524. These 
figures represent increases of about $620,000 
in resources and $124,000 in surplus during the 
past year. The American Life now has $61,- 
089,579 of insurance in force, and has paid to 
policyholders and their beneficiaries, since or- 
ganization, the sum of $2,470,746. The com- 
pany’s policy reserve now aggregates $6,270,- 
291. The American Life, of which Clarence L. 
Ayres is president, is operating in a consider- 
able number of States, and offers attractive 
openings for agents. The latter are afforded 
an opportunity, in the company’s school, to 
learn life insurance salesmanship, so that new 
agents can enter upon their work well equipped. 


Fine Record of Farmers and Bankers 

The Farmers and Bankers Life of Wichita, 
Kan., reports insurance in force December 31, 
1922, of $32,170,220—the largest volume of 
business ever placed upon the books of any 
Kansas life insurance company. Its admitted 
assets have reached the sum of $3,912,410, or a 
gain of nearly $640,000 last year. Since its 
organization the company has paid policyhold- 
ers $1,293,147, and now has on deposit with the 
State of Kansas $2,825,360. This sum exceeds 
the legal policy reserve, $2,633,963. After mak- 
ing due provision for all liabilities, the com- 
pany shows a surplus for policyholders of $441,- 
679, including $275,000 capital. A large pro- 
portion of the company’s assets consists of first 





Massachusetts Mutual Life 
Insurance Company 


Springfield Massachusetts 


Incorporated 1851 


A company which throughout 
the seventy years of its history 
has ever enjoyed—because of its 
square dealing toward all and its 
long record of low net cost—the 
good will of its policyholders, the 
confidence and esteem of the in- 
suring public, and the loyalty of 
its representatives. 


Joseph C. Behan, Supt. of Agencies 





mortgages on real estate, and State, county and 
municipal bonds. It also had a cash balance 
of nearly $200,000. H. K. Lindsley is president 
of this progressive company, and he is assisted 
by an able official staff. 


Cleveland Life’s Good Year 


The Cleveland Life Insurance Company, 
Cleveland, Ohio, has continued its progress un- 
der rules looking to safety and sanity, not hav- 
ing made frenzied efforts for large volume of 
new production. Notwithstanding this, Presi- 
dent William H. Hunt was able to report to the 
recently held sixteenth annual meeting over $32,- 
250,000 of insurance in force, representing a gain 
of over $1,538,000 during the past year, and total 
admitted assets of $4,540,922, or $640,941 more 
than the year before. The company carries 
$9,000,000 of life insurance on citizens of Cleve- 
land. Its total income last year was $1,268,- 
472 and its payments to policyholders $290,899. 
The usual 6 per cent dividend to stockholders 
was declared. 


Stewart Anderson Goes to Penn Mutual 


Stewart Anderson, who for the past four 
years has been manager of the Literary Bureau 
of the Mutual Life Insurance Company of New 
York will on March 1 go to the Penn Mutual 
Life Insurance Company, Philadelphia, to take 
charge of the company’s publications and to 
put into use a salesmanship course which has 
been prepared for the agents of the company. 

Before his connection with the Mutual Life, 
Mr. Anderson was with the Massachusetts 
Mutual. He founded the Radiator there and 
was for fifteen years in charge of that com- 
pany’s advertising and literary work. 

Mr Anderson, as well as being a writer of 
note, has been a speaker on life insurance sub- 
jects for many years. In his new connection 
he will work largely in the field as an instructor 
and lecturer in representing the home office. 


Great Republic Life’s Insurance in Force 

In the course of a recent article in THE 
SpeEcTATOR about the new building of the 
Great Republic Life of Los Angeles, Calif., it 
was stated that the company’s insurance in 
force exceeded $2,000,000, whereas the amount 
should have been $20,000,000. 


National Life Association Progressing 

By its twenry-third annual statement the Na- 
tional Life Association of Des Moines shows 
that it made gratifying progress during the year 
At the end of last year its admitted as- 
sets aggregated $1,974,481, or a gain of $358,- 
996; the total assets were $2,184,980. During 
the past year the association paid $484,400 in 
benefits, and increased its insurance in force to 
$72,896,500. Its mortuary losses last year were 
+ little over 50 per cent of the estimated losses. 
The securities deposited with insurance depart- 
ments now aggregate $1,689,916, an increase of 
$344,204. The death rate per thousand dol- 
lars of mean insurance in force was 6.3 per 
cent, and it is noteworthy that this rate has 
steadily declined for several years past. The 
reserve required by law is given as $523,201, 
but the association has more than three times 
this sum on deposit with the insurance depart- 
tment. The association has been writing on the 
level rate for several years, and its business is 
protected by mortuary and reserve funds total- 


7022 
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¢ Ask for— 


“Assume something ; 
push the buyer 
over the line” 


a booklet telling how direct-mail ad- 
vertising—the most effective adver- 
tising to-day for local, limited terri- 
tory requirements—will build 
volume of business for any fire in- 
surance agency. 


Lively, timely little facts are contin- 
ually jumping out into startling evi- 
dence in a fire insurance agency— 
facts developed by real service to 
the property owner, and which if 
made known in a proper way to 
your possible clients will bring their 
insurance writing to you, because 
men go where it is known their need 
will be most intelligently cared for. 


Direct-mail advertising puts the know- 
ledge of such service before property 
owners in a very personal way. My 
cervice on the plan, fuliy outlined in the 
booklet, is for only one agency in a city. 
Write for the booklet 16A now. 


WILLIAM S. HULL 
Direct-¢Mail Sales Service 
¢MADISON, CONNECTICUT 
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Central Ohio 
General Agency 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 


Confidential communication invited from 
those with clean records and with ability to 
handle such an agency. 


Exclusive, care of The Spectator 


Address 
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73rd Annual Statement 
National Life Insurance Company 


Montpelier, Vermont 
YEAR ENDING DECEMBER 31, 1922 


INCOME 1922 

Premiums for Insurance. ..........05..20008- woe e ce ee $12,018,492 .75 
ES ee eee a 4,144,003 .29 
Considerations for Life Annuities. 635,936.01 
Considerations for Supplementary Clee. 122,028 .28 
Divadends $eFt with Comnany ..o... oc ok osc kccice oe ceive ee asie 90,145.01 
ee a a a 9,108 .05 

| RR a er a rere ee $17,014,713.39 


ASSETS 

Government, State, and Municipal Bonds at Market Value, 

BRIM CMRI Fea oreo oe yas ara Riso Gre lee Stews 5.916.0:5.68-9 $29,543,410 .03 
(Par Value 7309, 879,759.03) 
Mortgages, First Liens.. ; 
Policy Loans and Pen Sates... 
ee RR RHINE WMI a og sce cs sie iors seid siveee nee ewe eieieietes 
ee C0 ere 
Interest and Rents Due and Accrued.. 
Deferred and Unreported Premiums... 


35,850,857 .44 
13,323,113 .44 
1,320,327 .21 
715,135.18 
2,145,423 .81 
1,605,764 .25 


er ben ae OME CO 6 a ee ae 6,501.78 
ios is os ei SS oS iRise remswwwdwweduisae exes $84,510,533.14 


* The General Surplus would be $5,353,502.90 if securities were valued on the Amortized basis as used by Massachusetts 





and New 


ae Rear OR MDEMREMREDES” BOR ENON 595 55,5550. '0- rd << Ba ZH ee Se Re Pe ae UN, Sat as erste eas 


OS ENN Ny roi ork 5S sas Ss, & WPS Wh ee fob atnS rR aeons SOHC LSE OTE See BIE eS ETON EN aE a ate nasep raises ae aerate eas 

Increase in Paid-for New [nmsurance................. 1,645,872 .00 

Increase in General Surplus... .............22000005 ONE er RE aT ee ee CO ER ee ee A oer err 1,165,769 .00 

RNa PCA Bag S19 a ANANSI UG EAD OAC AMEMNLON Si oa 55 85.5 (066 3G ews Sie HaHa STROM EAI om eA HAIR Nise hag hop ean Sarasa OAMAIEE Hiehane erode 831,217 .00 
INSURANCE ACCOUNT 

RE BENE RR EI OE 1 10S oa iosso5e:d bd awd oie babes oe eee eee ee BG ae POMCIES 6 cals dip ee blame. ete nice Insuring $ 52,099,489 .40 

MULTE DICTION 50 NN ea e552 o are ha 4s Kas Wiper R re ronaya 6 SL Cla Ore 146.2 SEN or PTS ae are re Insuring 358,207,165.40 


Net Rate of Income Earned on Mean Ledger Assets 5.19%. 
Call upon the Home Office for detailed statement 


DISBURSEMENTS 1922 


LEE CV C1 SP A er ar ee eae $2,823 282.71 
MRI te ig sae oa pes carat te oa eene baa ee 2,957 155 "83 
TETSU EL LU SISp Ree RO Mg Rare Lissesess  692'800.70 


Supplementary Contracts......... ieee 
Matured Endowments................ 
Surrender Values... ..6 6 csc ccs 
Disability Claims... oo... 60s: 


67,836 .42 
1,557,311.41 
1,692,285 53 

3,174.22 








Dividends left with Company 26,371.65 
Total to Policyholders........ a er 
FRAN GEES TPIS SESONICIER oo ois. 5.605icieie + cers. i000 000-416: de) oe he 3,404. 486. FA 
TT a eR Ee $13,224,705.11 
LIABILITIES 
Insurance and Annuity Reserves..............ccececeeeee $72,908,018 .71 
Death Claims Reported, Proofs not Complete............. 205,396.73 
Death Claims Estimated to Exist but not Reported........ 125,000.00 
Endowments and Annuities in Process of Settlement....... 80,193.30 
Mee AAS ARETE RR RTS URNEL y. 5 os Soi eter acer ose eo eo 6ow Gaia OW laor 9,000.00 
Contingent and Other Liabilities. .... Ged ei oie eter eke ra 158,537.24 
TE EES MEP ITEREDNS BENE ooo a! 5.5: erg nase: gi sy. 0 te ocbraw Ghee arrears 387,018 .76 
Dividemds Due and Unnaid. ..... cc ccnccecccsscsens tenes 123,190.65 
Dividends held and Accrued, Interest thereon............. 260,923.74 
Dividends Payable in 1923.......... a re ste ee om 3 253,992.21 
Deferred Dividends.............. .. _2,084,072.11 
ere RS Tec) (TT aaa ne Sah eatsaciotw erento, uti ARE A +4" ‘915, 189 .69 
Pao 0) a 1a 5 15: 0.5.0 Wis algsdislare s1alSin ws pi acaiel oval Wier stor aus RE $84,510,533.14 


. .$24,312,901 .00 
4,748,078 .00 


Actual to Expected Mortality, 50.64%. 














Cc. B. SVOBODA, 


Cz ROBBINS, 
Secretary. 


oBBINS, THE OLD LIN 
CEDAR RAPIDS LIFE INSURANCE COMPANY 


Cedar Rapids, Iowa 


Financial Condition December 31, 1922. 


ASSETS 
First Mortgages on Farm Lands. . he 
Municipal Bonds, Liberty Bonds & W. "S$. S. 
Premium Notes & Policy Loans..... 
Cash in Banks & Office and Other Ledg ge r Assets. ; 
Interest Accrued and Net Uncollected and Deferred Pre- 


. .81,300,410.00 
35,145.59 
270,329.23 
64,991.52 


(Reserve Charged in Liabilities) 


Gross Assets.... $1, 745, 430. 08 





Less Assets not covered by Reserve. 18,067.82 
$1,727,362,26 
LIABILITIES 
Tax Reserve and other Liabilities. amremewe $17,061.64 
Legal Insurance Reserve and Reserved for 
Special Benefits............. ‘ ..- $1,507,561.22 
Surplus to Policyholders......... 202,739.40 
Total for Protection of Policyholders................... $1,710,300.62 
$1,727,362.26 


HOW WE ARE GROWING 


End ot Gross Assets Insurance In Force 
1906 43,278.91 95,000.00 
1908 §3,106.27 1,120,495.00 
1910 142,741.60 2,154,370.00 
1912 237,008.38 3,004,245.00 
1914 366,655.33 4,612,580.00 
1916 535,795.39 5,766,062.00 
1918 790,890.90 7,700,619.900 
19290 1, 22%5.,215.29 12,421,688.00 
Lo2 2 1,745,430.08 14,800,070.00 





GOOD Chance for Good Men to Build GOOD Future 
IOWA MINNESOTA SOUTH DAKOTA NEBRASKA 











Detroit Fidelity 


and 


Surety Company 


Is already one of the largest companies 
writing fidelity and surety bonds ex- 
clusively. New agents are being ap- 


pointed every day. 


Address the 


Agency Department 
Milwaukee and Cass Avenues, Detroit, Mich. 
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ing over $1,750,000. The surplus over actual 
bod . oaq*,* . 

and reserve liabilities is stated as $1,576,530. 
The association is conducted along conservative 





Extracts from the Statements of Life Companies for 1922 


The following figures from the statements of life insurance companies, covering the year 1922, have 
been mostly compiled from returns made direct to THE SPECTATOR: 

















ines by President James P. Hewitt and his Paid for * Surplus 
associates. NAME aNpD Location or Comp cb _— ieguzance Admitted Assets “ae 
“ Al N - MPANY ncome ritten aine Cc 
OHIO STATE LIFE AGENTS MEET mene Se a ile: te ee e aie 
American Life Reins., Dallas......... $268,709 $15,355,314 $4,873,172 $658,778 $437,795 
ddresses Them on Monthl American National, Galveston......... seccceee a@17,925,799 @5,447,907  — .nccacee  seeeccee 
Ww. T. Nash A y tee eee A 2 ne ee 656,825,543 618,308,936 14,200,000 ........ 
Income emrcable Eafe. Wacol asus aoa cence eal 1,116,106 5,258,412 2,362,695 4,661,099 1,576,146 
: California State, Sacramento ........ 2,063,803 10,714,064 4,436,749 5,932,287 827,345 
CorumsBus, Onto, January 27—The Ohio Caudal Life, (ag alana 4°562°756 18,149,416 5,658,163 14°016,619 1,770,641 
State Life Insurance Company to-day closed 
° c ve Citizens Life, New Orleans........... 102,960 b531,524 63,804 54,441 24,079 
one of the most siprsay and oo Confederation Life, Toronto.......... 7,354,644 25,161,029 9,574,951 33,530,537 3,477,287 
r conventions in the history of the com- Continental Life, St. Louis............ 1,745,236 10,110,000 3,800,000 5,501,598 778,972 
is Mcdamahils beniier y Excelsior Life, Toronto.....--....... 11964/133 9,753,844 2°411,747 8,080,260 1,369,399 
pany. It was a two-days’ session at the Deshler Fidelity Mutual, Philadelphia......... 11,697,835 39,031,243 16,336,423 51,439,244 2,211,715 
hotel, attended by district managers, members 
- $5 000 a Gem City Life, Dayton............... S45508) 4 .cseeu 1,922,956 663,517 234,379 
of the $300,000, $200,000, $100, and pro Great Northern, Chicago... <<. <0<0 546,662 2,888,350 1,624,386 2,107,114 391,174 
spective members of the $100,0c0 Club of 1923. Indianapolis Life, Indianapolis........ 1,189,314 9,139,668 4,124,976 3,070,111 144,341 
= : Frid : ided b International L. and T., Moline....... 251,644 1,491,023 236,104 420,665 142,450 
The convention friday was presided over by Knights Life, Pittsburgh... scccccces  <aeccace a1,803,750 a1,082,295 Scacesee Senses .. 
G. E. Shinkle of Huntington, W. Va., president 472,040 b7,458,765 2,590,923 702,830 33,277 
$200, and $100,000 clubs an ndi 
of the $200,000 and § oe * id sple did Lamae Bites Sacksone sc tes. ceriseadxs 856,949 6,416,853 3,927,000 2,078,613 230,000 
addresses were made by William T.' Nash, of Life Ins. Co. of Va., Richmond....... 0 ss.eeees a13,294,575 6,207,268 ...... 33 ere 
. . “ ; 9,477,572 624,619,430 69,926,434 32,633,933 4,121,112 
Indianapolis, Ind., on “The Monthly Income New England, Boston...............- 28,422,412 87,791,327 51,382,676 127,966,788 420e0807 
Yolicv” : ry Stev New York Life, New York............ 213,248,406 623,378,385 226,071,134 988,552,211 132,262, 
Policy’; Peary 2 tevens of Toledo, who spoke a World, ye RPT RP pier 1,255,259 6'621.830 1/230°811 4,787,035 1,762,617 
on the subject, “How to Develop $200,000 Pro- Northwestern, Omaha ............... 429,698 1,207,000... se wes 509,075 303,296 
ducers.” Charles W. Halfhill of Mercer, Ohio, 
oo Danghli ’ ae Northwestern National, Minneapolis... 4,997,60 36,962,883 12,661,243 14,503,961 1,280,709 
discussed ‘Doubling the Club’s Membership mn Occidental Life, Los Angeles.......... 1,900,162 10,774,321 3,515,351 4,377,542 451,947 
1923,’ while A. R. Harper, auditor of the Olito., Giate -Columbuas.c.cccctccescces -caeeueue ~ewecuens 7,563,848 4,067,975 528,297 
ake ti6 cs lendi “ Pan- America. New Ovleansiccicicess <cacnaese Sdenesen, secures 31,151,544 1,611,768 
Ohio State Life, gave a splendid talk on “Sys- Penn Mutual, Philadelphia........... 53,926,306 157,193,448 71,162,770 253,715,327 26,429,005 
tem as One Aid to Work and a Cure for 
r , 9 Re — La Sauvegarde, Montreal............. 588,358 3,601,344 2,412,244 2,241,41 376,281 
Worry. Carl F. Adams of Cleveland talked Southland Life, Dallisin..c:..2%.ccs0s 2,228,609 11,148,509 324,493 7,307,375 487,131 
: a : zs : : ,148, 24,49 07,3 48 
on the subject “Educating the Agents,” while State Life, Des Moines..........++0ee 1,743,949 12,760,990 12,051,151 2,388,794 Sn 
— : = oa Aut AE. Ses (DANG s o:e ace. a- 5 os.97s" caer 147,801 1,003,500 —78,155 424,155 144, 
the keynote address was delivered by W. Scott United Fidelity, Dallas .......-++++++ 308,530 6,285,000 4,394,457 804,903 481.346 
Boyenton, who took as his subject, “Helping 
Agents to Produce.” he Fri , Western and Southern, Cincinnati.....  .......- al: 499 500. @EEGGGSES- ss cccsice 8 86=—s (ean 
ti ince , The Friday are bigng 12,710,751 677,160,321 619,799,932 34,017,031 3,662,094 
concluded with a dinner at the Athletic Club Western Life, Winnipeg ............. 191,598 2,251,615 1,176,025 548,159 100,083 
and was followed by a theater party. * Includes capital. @Ordinary business. 0b Industrial business. 
WEST! COAST LIFE INSURANCE! COMPANY 
¥ i 
= 
San Francisco, California 
STATEMENT, DECEMBER 31, 1922 
ADMITTED ASSETS LIABILITIES 
by Reserve on all outstanding Policies...............-..000005 $6,625,043 .37 
a —- Building and Other Real Estate............... $867,190 .59 Haseace tae tasasadnencted 48.095 .90 
i tee to : ree cee rues ‘ ss fete ee tee e eect ee eee ee eeeee ees 8,095. 
$3,345.97). 33 denice hagas ead . ie p ss “ ’ Seeeeet : oo 1,384,834 .15 Interest and Premiums Paid in advance..................-- 35,012 .92 
Collateral Loans...... Facts Cres areal ates eel e: Gincatiers: Syaleh aos ehejelert crcl ore 49,250 .00 Reserves for taxes payable during 1923.................... 70,243 .61 
Policy a Ne eae n st semnesaneee sans anes 1,592,904 .16 Me eile TNR 6 Soci iiks'nsn ska dneneWodciacseleess 32,409 .12 
BOUGS ANd StOCKS GWHEE: «0,645.5: 5'8 05 ses swine acne esceeeee 3,170,967 .27 Capital Stock.... 2.1... sees e cece eee cece eens $250,000 .00 
Net Premiums outstanding and deferred................... 317,549 .08 Assigned Surplus (Deferred and Annual Dividend 
ni pare by Legal Reserve) ? RO Cheap ane Wis Rite eevee eee 319,010.14 
nterest and Rents due and acchtied ... . oo. cc cc cccccccccces 73,810 .33 : 
Cash in Banks and MO os 5 ars o-tie eave eo mew ne Sa dows 291 427 .52 Unassigned Surplus...........--.+--++---- 416,984.85 
CEREI A amntd ar. 5 at oer ele erat o ecov ass Seino he ein dea 48,866.81 Surplus to Palicghaldeta 666.6666 cocks o feascccscceces 985,994.99 
Motel Admaitted: Maaeteisie : 5/5 6:6.66560.5:0/4:60,0.06.66.0500 ee $7,796,799.91 Lf See ae EE Ee ee oT COE Mee me ere AP ee $7,796,799.91 


INCREASES MADE DURING 1922: 
Unassigned Surplus 
$169,651.65 
GROWTH OF COMPANY 


Admitted Assets 
$1,001,541.40 


Surplus to Policyholders 
$237,368.40 


Dec. 31 Admitted Assets Insurance in Force (Paid for Basis) 

1906 $231,916 $529 000 

1908 $368 632 $3,819,500 

1910 $680,954 $6,735,190 
S32 $1,675,619 $16,687,503 
1914 $2,391,461 $23,901,821 
916 $3,027,944 $25, 2,234 
91 8 $4,131,518 $34, ,688 
920 


$5,809,869 
$7,796,799 


JOHN A. KOSTER, President Gordon Thomson, 


Chas. W. Helser, 
Vice President and Actuary 


Vice President and Mer. Agencies. 
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AMERICAN LIFE INSURANCE COMPANY 
DETROIT, MICHIGAN 


CLARENCE L. AYRES, President 


Financial Statement DecembDer 3Oth, 1922 


ASSETS LIABILITIES 




















First Mortgages on Real Estate and Real Estate Bonds (Worth in Reserve for all policies in force including disability reserve....... .$6,270,290.70 
each instance double the amount loaned). .................. $5,101,197.04 Reserve for installment trust benefits not yet due.. $i F 126,360.74 
Policy Loans and Renewal Premium Notes (net)........ 1,093,139.40 Reserve for present value of disability benefits not yet PAE! cc. 3's 25,997.56 
Real Estate ($230,000 Sold on Contract)...................-. ; 234,093.58 Reserve for unpaid claims in course of agjustment.............. 34,000.00 
On SSE SSSR Ss) ca eae One tore acre ane 329,313.62 Reserve for premiums and interest paid in advance and dividends 
Liberty Bonds, War Savings Stamps and Tax Certificates....... 9,463.77 MENU ARIA EAIOONENE 5 oe a ea sci Suc dvb a, soeroce lo 6 Ai cais Wiha 6.4 ainle Gib pleverectAe ata eres 44,507.90 
PMR IIE MNN ODI 6.250555 5 3r o0 Woes 4. as vo abo Ade Neale sia Wie wea 2,000.00 Reserve funds apportioned and set aside for annual dividend 
ESS SS ES I ee RE Oe 112,808.62 a IIB 565.5 a be) Ba oF oe AT.0 (Ai Bi acd, GEA os ow OTE: CEI Oa ERS rhe 13,188.99 
Deferred and Uncollected Premiums (net)..............eeeee0: 106,629.69 Reserve for agent’s credit balances..... PPA Ora ALERT TOT ; 10,041.93 
Furniture, Underwriting Equipment, Fixtures and oa eid Reserve for taxes. 65 cccse ce wee Leben ar setae eee eusRrestiort eats ‘ 31,895.18 
SUNIENIED 6 oh cs re ack ose se 4oicslc.o a ue ? .. None Menerve for a Otines Watties . wk. ce ck conc eseesesvews 90,838.49 
Agents’ Debtor Balances....... : : mara Lat etatse . None Capital and Surplus (met)........ ; x See era faa eee 341,524.23 
Non-admitted Assets. .......... Pesnschest oe Gn Pec eee yone Se 
eM oo. oct ki sik os GW Rive we wea oa Rew Oe “$6, OSSIGASIT2 “Total... .ssc6<s0ces0000 0x : ‘ Rusu nace vanes . .$6,988,645.72 
The Company’s Outstanding Insurance Account Now Amounts to (paid-for Basis)... ....2. ceccccceseneccaveceseees $61,089,578.84 
ete MeN Sea eS OECD S AME O CONE ANY ANE sis ohh 0s sisistals rales rs os Susie trees eye eee a Sud 9116) al suo aai ata he fet cuovavedo ial ee, caste sy panes $ 6,988,645.72 
The Policy Legal Reserve Account Required Delsey AG ra UA TaCS IU osm cochlea el ick sh coe inne es Ghee eee eae eee $ 6,270,290.70 
Meme eopinces stoi Amiel MnCOMIe dh FOZ WEL. 5 525 5: cic 5 scissors ste, 6 Oiainnsiaiis seeie boo wlnisie ise oe ae eis 4% @ gm Ree almeiola os $ 2,424,678.99 
The Company Paid to Policyholders and Their Benehcianes Dunne the Vear W922 oon cc wu sea ave aoe wane ee $ 1,061,588.92 
The Sums Paid Policyholders and Their Beneficiaries from Organization to date Amount to.......... $2,479,746.42 
Amount Now Held for Protection and Benefit of Policyholders............. 0... ccc cece eee eee eee $6,988,645.72 
Total Amount Paid To and Now Held For Benefit and Protection of Policyholders.............. 0.0.0.0. cece $ 9,468,392.14 


BOARD OF DIRECTORS 


Henry S. Hoiu Jupce Frep H. Atpricu ArcHIE A, ANDERSON Haroutp P. Trosper 
Vice-President of the Company; President General Counsel of the Company Director Hastings City Bank, Hastings, Vice-President of the Company 
— Saving Bank, Traverse City, CiaupE P. Sykes Mich.; Treasurer Hayes-Ionia Company, Marton O. Row.anp 
Mich. Life Insurance Grand R: apids, Mich. Secretary of the Company 

Cartes R. Tatpor Mittarp F, Corrre. Roy W. ANGER Dr. James W. GLOVER 


Vice-President National Bank of Commerce, Life Insurance Vice-President of the Company Professor of Insurance Mathematics, 
; University of Michigan, Ann Arbor, Mich. 
F. Dayton Davis 
Director American Life School of Sales- 
manship 


Detroit 

Aaron L. Sister 
Superintendent Loan Department of 
the Company 


D. D. ArTKEN 
Director Industrial Savings Bank, Flint, 
Mich.; President Imperial Wheel Com- 
pany, Flint, Mich.; President Marvel 


Dr. WitutaAm H. Browne 

Medical gr teal of the Company 
CLARENCE L. AYRES 

President of the Company 


Carburetor Company, Flint, Mich. 
The American Life school of Life Insurance and Life Insurance Salesmanship affords an opportunity to learn scientific Life Insurance without expense. 
The February term begins Monday morning, January 29th, at the Company’s office, 408 West Fort Street, Detroit, Michigan. Permanent position guaranteed 
at completion of course. Can use a few additional salesmen in the following states: Michigan; Pennsylvania; Ohio; Indiana; Illinois; Iowa; Missouri; Kansas; 
Oklahoma; Colorado; Oregon; Washington; South Dakota; North Dakota; Minnesota, and Wisconsin. 
Address F. D. Davis, Director of the School, 408 West Fort Street, Detroit, Michigan. 











AGENTS WANTED 








For attractive contracts write to 


The Union National Life Insurance Company 


Houston, Texas 


J. C. Stribling, President J. M. Yoes, Secretary 
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GOVERNOR DAVIS APPROVES OF LIFE INSURANCE 


Says He Is Strong Believer in Value of This Protection for Business and 
Dependents 


EVERYONE SHOULD CARRY IT 


He Characterizes Life Insurance as Not Only a Necessity, But a Duty 


From time to time THE Specrator has sought 
the views of prominent statesmen, professional 
and business men on the subject of life insur- 
ance, deeming that their opinions are bound to 
have great weight with the public at large and 
will impress the manifold advantages of that 
beneficent institution more firmly upon the minds 
of the people. In accordance with this policy, we 
print herewith a letter addressed to the Editor 
cf THE SpectAToR from the Hon. Jonathan 
M. Davis, Governor of the State of Kansas, 
together with a portrait of that executive. 

In his letter the Governor of the Sunflower 
State proclaims his faith in the inherent bene- 
fts of life insurance, and leaves no doubt of 
his position on the matter. The recent criticism 
which was leveled at him because of the fact 
that in a message to the Kansas legislature he 
linked life insurance with the selling of specula- 
tive stocks and bonds, would appear not to apply 
to life insurance as an institution in the light 
of this letter. The Governor’s reference in 
that speech was evidently due to an unfortunate 
connection of terms rather than to any per- 
sonal disbelief in the utility and worth of life 
insurance as a family need and an individual 
asset. The opinions of such leading men as 
the governors of the various States are of 
widespread interest and are additional evidence 
of the national conviction that life insurance 
is an integral, necessary and advantageous part 
of the home and commercial activities of the 
people of the United States. 


I. P. Mantz to Leave Western Life 


Isidor P. Mantz advises THe Specraror that 
on April 1 he will relinquish his post as actuary 
of the Western Life of Des Moines. In his 
letter he says: 


The announcement that the writer has resigned his 
position as actuary of the Western Life Insurance 
Company, to become effective April 1, may be of inter- 
est as a news item. 

I have no other permanent connection in view for 
the present, but shall probably be engaged for several 
months in the conduct of special campaigns for sev- 
eral different companies promoting the sale of child’s 
endowment insurance. 

I have in process of formulation a plan for a series 
of lectures to be made before organizations of agents, 
business men, and educators and welfare workers, 
covering subjects pertaining to insurance salesmanship; 
the relationship of life insurance to personal efficiency 
and business success; and certain phases of the 
Psychology of child training, particulars of which will 
be announced later. 

The only reason for severing my connection with the 
Western Life is that I feel I can render a larger ser- 
vice to life insurance than by a connection with a 
single company, admittedly enterprising and aggressive, 
but limited in its field of activity. 

Anything your publication can do to promote my 
Plans, which will be promoting the general good of life 
Insurance, will be personally appreciated. 





JonaATHAN M. Davis 
Governor of Kansas 





STATE OF KANSAS 
OFFICE OF THE GOVERNOR 
TOPEKA 


THE GOVERNOR 


21st of January, 1923 


[To the Editor of THE SPECTATOR] 


Your letter of January 15th received, 
and in reply will say that I am very mich in 
favor of life insurance, and believe that every- 
one should carry such an amount as would be 
necessary to furnish protection for their business 
against hazard of unexpected death, and also for 
the protection of those opie itn the loss 
of the producing power. Life insurance is not only 
a necessity, but a duty. 

I am enclosing my photograph, as you 
request. 

Yours truly, 
J 


New York Life Managers 
Managers and the officials of the New York 
Life Insurance Company met recently in Cam- 
den, S. C. President Darwin Kingsley an- 
nounced a new dividend scale for 1923, which 
shows a marked increase over previous years. 
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ANSWER DESRCIBES 
TWISTING 


Chicago Life Underwriters Tell of 
Activities of Experts 








CONSPIRACY CHARGE DENIED 





Say Complainants Have Endeavored to 
Induce Policyholders to Lapse or Sur= 
render Existing Contract for Insur- 
ance in Other Companies 

Curcaco, ILt., January 30—A formal state- 
ment concerning the methods alleged to be 
employed by life insurance counselors and life 
insurance experts has come in the answer of 
the defendants to the amended bill of complaint 
filed by the so-called twisters who are involved 
in the suits at Chicago, which have absorbed 
much attention of late. John Slade, of the 
law firm of Winston, Strawn & Shaw, 
representing the officers of the Life Under- 
writers Association of Chicago, who drew up 
the answer, sets before the court a detailed 
summary of the acts described as constituting 
“twisting” as it is commonly known in the 
business. 

Admitting that these individuals charged 
with “twisting” have been engaged in the busi- 
ness of soliciting applications for life insurance 
tor several years, the answer charges that 
these complainants have confined their solicita- 
tions primarily to persons already holding 
policies of life insurance in companies repre- 
sented by one or more of the defendants, and 
have made it a practice to attempt to induce 
such policyholders to cancel their existing 
policies or to permit them to lapse for non- 
payment of premiums, and to take in lieu 
thereof insurance in companies represented 
from time to time by the complainants, upon 
which the complainants are paid commissions. 

Denying all charges of conspiracy between 
members of the executive committee of the 
Life Underwriters Association and the Man- 
agers Association and T. J. Houston, Superin- 
tendent of Insurance of Illinois, to bring. about 
the revocation of the licenses of two companies, 
the answer states that such action was taken 
by the superintendent upon his own motion 
for the sole purpose of protecting the public. 


New York Life Insurance Company 

The annual statement of the New York Life 
Insurance Company as of December 31, 1922, 
shows total admitted assets of $988,552,211, 
an increase of about $36,000,000 during the 
Comprised in the assets are mortgage 
loans on farm properties, $57,592,278; on resi- 
dential and business properties, $143,071,000; 
United States Government bonds, $115,370,340; 
railroad bonds, $285,079,312; other bonds, $152,- 
583.075 ; real estate, $8,238,684; loans on policies, 
$166,099,517 ; cash and other assets, $60,517,105. 
It may be noted herewith that all bonds are 
carried at market value. The policy reserve 
amounts to $788.236,317._ The reserve for divi- 
dends totaled $88,079,884, of which $48,760,411 
is for dividends payable in 1923. The con- 
tingency reserves amount to $60,088,106. 
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KANSAS’ GREATEST LIFE INSURANCE COMPANY 


PRESENTS ITS 


TWELFTH ANNUAL STATEMENT 
SHOWING CONDITION OF COMPANY DECEMBER 31, 1922 








ADMITTED ASSETS LIABILITIES 

First Mortgages on Real Estate.....................++----91,717,705 .00 RAGA RESOLVE Git PO MCIOS ig aie 0.6 sig/ers0)e 6.08 acm anes Saree $2,633,963 .05 ¢ 
BD aos ICTR, SROUIES sooo wa ep ai cle oboe wis ors 880 8 See eo 45,600 .00 Contingent Reserve on Policies. ... cc cccsccccccvssccence 125,606 .01 
State, County and Municipal Bonds..... Stock ius a bros .... 1,106,651 .69 Credits to Policyholders, left with Company at Interest ..... 644,096 .88 

Loans and Liens on Policies....... Lesesercaees A664 267 BOOT CLE eae ogee anv ed user cnrin a eee te hatel RS UTE 19,573 .52 I 

OS AS CN eee eee Beavers ate anes .... 196,727.43 Death Claims Incurred (Proofs not Completed)............. 15,560. 

ee ee ee ee ; 4: bias Bae tera wer 61,264.30 Premiums and Interest Paid in Advance................... 24,232 .21 
Net Premiums in Process of Collection...................4. 142,796 .44 All Other Liabilities... ... 0... PEER KIC le Sed Crate eae te atte 7,758 .95 

Furniture and Fixtures (Charged Off) (GEO WW Y CO) 92 ga amma 705000 1 ar | 

UNASSIGNED SURPLUS oo ca cc ccen cesses 166,678 .91 t 

TOTAL SURPLUS FOR POLICYHOLDERS’ PROTECTION 441,678 .91 I 

TOTAL ADMITTED ASSETS 6 o.o006.5.605 sis 6000 o0enee $3,912,409.53 TORAL LIABILITIES. «2.66600 cccwesscsecscceewswue $3,912,409.53 : 

S 

PAID TO POLICYHOLDERS SINCE ORGANIZATION f 

$1,293,146.63 , 

ON DEPOSIT WITH THE STATE OF KANSAS, DECEMBER 31, 1922 $ 

$2,825,360.29 p 

More than the amount required by law. A deposit for the protection of the Company’s Policyholders—exceeding p 

the legal reserve of the Company. a 

i i Dene os ois 5 sxc iaesnne oe dNeekvaen Nena eeKud ska cients $ 639,575.27 

Resear meee Bia ONCE PP OCENAUIOR OL ke ess. 5 ssa. 5 cop 5 e/a (a8 dasa se SS 0rd Uae anos gw 9i 8'9 SiS as ate Gls ela gaa $32,170,220.00 al 

THIS IS THE LARGEST VOLUME OF BUSINESS EVER PLACED UPON THE BOOKS OF ANY KANSAS c 

LIFE INSURANCE COMPANY \ 


THE FARMERS & BANKERS LIFE INSURANCE CO. 
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Life, Accident and Automobile Insurance Decisions 
By Harry B. Brapsury, of the New York Bar 


Life 

Payment of premium by promissory note; 
default in payment of note voids the policy. 

The first annual premium on a life policy was 
paid by giving a note containing the following: 
‘This note is given in payment of first annual 
premium on policy No. 19405, issued to me by 
the Home Life and Accident Company. If this 
note is not paid at maturity, said policy and 
all risks secured thereby shall terminate, and 
said policy shall become null and void; but the 
full amount of the premium on said policy shall 
be considered as earned premium thereon, while 
said policy was in force, and this note shall be 
payable without reviving said policy.” The 
policy contained the following provision: “If 
any premium or instalment thereof is not paid 
when due, this policy shall be ipso facto null 
and void, and all premiums forfeited to the 
company, except as herein otherwise provided.” 
When the note became due, it was not paid and 
it was held that the company had a right to 
mark the policy forfeited on its books and 
there could be no right to recover thereunder. 
It was also held that the right of the company 
to recover on the note did not revive the policy, 
as the recovery on such note would be payment 
for the premium due during which time the pol- 
icy had been in force. Home Life and Accident 
Co. v. Haskins, Ark, > 245 S.W. 
181. 

Grace in payment of premium; runs from 
expiration of term as fixed by the delivery 
of the policy and not from the date of the 
payment of the premium. 

A policy of life insurance contained an ad- 
mission of payment of the premium, which 
stated that it was for the first year’s insurance, 
ending August 14. The policy, however, was 
not delivered until September 12. The policy 
also contained a provision of thirty days’ grace 
in the payment of any premium. The insured 
died on September 26, a year after the pay- 
ment of the first premium and the premium for 
the second year had not been paid. The court 
held that inasmuch as the policy contained an 
acknowledgment of the first year’s premium and 
the policy was delivered on September 12, that 
the insured had until October 12 to pay the sec- 
ond premium, and that, therefore, he was not 
in default at the date of his death on Septem- 
ber 26, and a judgment in favor of the bene- 
ficiary stated in the policy was affirmed. Land- 
rigan v. Missouri Life Ins. Co.. ——- Mo. ——; 
245 S.W. 382, 








Industrial Life 
Two policies on life of same child taken by 
diferent applicants in good faith; acceptance 
of premium on second policy does not waive 
provision that only one policy could be issued. 
An industrial life insurance company issued 
a policy on a child for $120, on the application 
of the child’s aunt, the amount of the policy 
to be paid to the mother of the child. The 


mother was unaware of this policy and the 
aunt paid the premiums. Subsequently, the 
mother remarried and then she applied for a 
policy on the life of the same child and gave 
a different address from the one specified in 
the first policy. The two policies were issued 
by different agents and it appeared that the 
company did not know that there were two 
policies on the life of the same child until 
after the death of the child. Under a provision 
of the policy that if more than one policy had 
been issued on the life of the same child that 
there should be no recovery on the second pol- 
icy, except of the premiums paid, it was held 
that this provision was enforcible and the lia- 
bility of the company was limited to the amount 
specified in the first policy and the premiums 
paid on the second policy. Helm v. Sun Life 
Ins. Co. of America, — Md. 118 
Atl. 755. 








Accident 

Notice of accident; policy requiring imme- 
diate notice of injury; obligation to give no- 
tice does not arise until insured is aware 
of disability. 

On the back of a certificate of accident in- 
surance were printed the following words: “In 
case of injury, fatal or disabling, immediately 
notify the secretary,” etc. The constitution and 
by-laws of the association provided that: “Any 
member in good standing meeting with an acci- 
dent must notify the State secretary of the 
division of which he is a member and the Na- 
tional secretary, within thirty days of said acci- 
dent, giving full particulars of the same and 
name of attending physician.” It also provided 
that: “In case of failure to notify, except be- 
cause of unconsciousness, or physical disability, 
the member or his beneficiary in case of death, 
shall forfeit all rights to insurance benefits.” 
The insured on April 13, 1913, was nailing wire 
netting to his porch, standing upon an upturned 
bucket and holding an additional fence staple in 
his mouth. His foot went through the bucket 
and the staple disappeared. His first thought 
was that it kad gone down his throat, but 
physicians whom he consulted assured him that 
this was not the fact. Nearly two years later 
an X-ray examination disclosed that the staple 
was embedded in his bronchial tube. It was 
removed by an operation early in April, 1915. 
He at once made a claim against the society 
on the ground that he had suffered a disability 
from the effects of the staple ever since it was 
lodged in his throat. The society denied lia- 
bility, on the ground of failure to give the 
notice required by the by-laws and constitution. 
The court, in affirming a judgment in favor of 
the insured said: “This court is fully satisfied 
with the view, tc which it is already committed, 
that where the fact that a disability is due to 
an accident is not known, the time for the 
giving of a notice does not begin to run until 
its discovery.” Hawthorne v, Travelers Pro- 
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tective Ass'n of America, 
206 Pac., 1086. 

For a decision contrary to that in the above 
case, see Hatch v. U. S. Casualty Co., 197 Mass. 
101; 83 N.E. 398, where it was held that: “A 
provision in an accident insurance policy that 
written notice of the injury must be given with- 
in ten days of the event causing such injury 
refers to the accident and not to the time when 
the effect is discovered, although the discovery 
of the injury’s effect is not made until ten 
days after the accident.” See also, U. S. Cas- 
ualty Co. v. Hanson, 20 Colo. App. 393. 





Automobile 

Breach of warranty in fire policy as to 
value of car and year in which it was made; 
when such breach is waived. 

In an application for an automobile fire in- 
surance policy the applicant represented that 
the car was worth $1750, and that it was a 1918 
model. After a loss the company asserted that 
the car was not worth more than $800 and that 
it was a 1917 model and resisted payment. It 
appeared that the car had been taken in trade 
and that the agent who sold the car to the 
assured represented that it was worth $1750. 
It also appeared that the agent of the insurance 
company saw the car and valued it at $1575. 
The policy was for $1500. It was held under 
these circumstances that the value of the car 
was a question of fact for the jury; and they 
having found in favor of the assured, there was 
no breach of warranty. It also appeared that 
the car was a model of 1917. When the insur- 
ance was taken, however, the agent examined 
the engine number and the court held that he 
could easily kave discovered the model of the 
car from its serial number, and as it appeared 
that the assured thought it was a 1918 car there 
was no breach of warranty in this respect and 
the judgment in favor of the assured was 
affirmed. Stanley v. Belt Automobile Indemnity 
Kans. = ZIG 
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Boston Health Department Report 

3osTon, Mass., January 26.—The preliminary 
report of the municipal health department gives 
an increase of 1021 in deaths and a decrease of 
1147 in births. The total deaths for the year 
of 1922 were II,241, as compared with 10,220 
in 1921, a Io per cent increase. The total births 
were—1922, 18,250; 1921, 19,307, a decrease of 
23.89 per cent. 

One of the outstanding features of the health 
department report is that deaths from alcohol 
have greatly increased in number during the 
past three years, the figures showing 1920, 31; 
1921, 70; 1922, 107. 


—The Home Loan and Savings Association of Ft. 
Wayne, Ind., has increased its capital from $1,000,000 
to $2,500,000. 

—The Home Mutual Benefit Association of South 
Bend, Ind., has changed its name to the Home Acci- 
dent and Health Insurance Company. 
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NATIONAL LIFE ASSOCIATION | 


DES MOINES, IOWA 
Twenty-third Annual Statement 


DECEMBER 31, 1922 Summary of Results—Year 1922 


ASSETS Mortuary Fund on Hand December 31st $279,025 .50 


BPEL ROT ERT R 


First Mortgage Loans Emergency and Emergency Reserve Funds 1,488,265 .24 


15; ol, 876. 

Cash in Banks and Home Office. 204,274 .{ 

Agents’ Balances (Net)......... 30,122 00% 1 77 
ge ( i ) $1,767,290.74 
Mortuary Premiums in Course of Increase during year 333,795 .24 


Collection : ae : é : 
Sitwell Tabedeet 7 429 on $2,184,979 .61 Securities deposited with Insurance Depts. .....$1,689,916 .00 


SEAR: 


Increase during year 344,203 .75 





Ratio of Deposits with Iowa Insurance Depart- 


SIMS er 


LIABILITIES 


Death Losses Proven and Unpaid$ None 
Death Losses reported (Proofs Average rate of Interest Earned on Invested Funds 5.68% 


Incomplete) 41,000.00 Death Losses Paid During Year $484,400.00 


Installment Claims Not Yet Due " 
(including Interest) 13,679 .S2 Death Rate per $1,000 of Insurance in Force 
Accrued Taxes (Estimated) 22,600.00 (Mean Amount) 6.3% 


Accrued C t Bills 1,784.75 : ee nee 
— 6174 “58 $85,239.15 Death Losses and Claims Paid Since Organization$4,450,077 .61 
1,974,480 .81 


Reserve Required by Law (not an incurred ; : D . iE 
358,995 .67 


liability) $ 523,201.48 
Surplus in excess of actual and reserve liabilities .$1,576,538 .98 72,896,500 .00 


Life Insurance in its Simplest oi Least Bas Form 


TS 


ment to amount of Reserve required by law... 323% 


Rr 














«pay stops” ||| PUBLIC LIFE INSURANCE CO, 


$500,000 Authorized Capital 


is now offering 


The value of a railroad depends upon its ‘‘pay stops.”’ 


If half the stations along its way produce no passengers SPECIAL INDUCEMENTS 


or freight the railroad runs at a loss. 


Your interviews are your ‘‘stops.’’ The more success= 
ful interviews you can conduct in your territory the 


better your contract pays. 
You Ani a estes make every interview pay you SUPERINTENDENTS and ASSISTANTS 


returns when you hold a Lincoln Life contract because 


the Lincoln Life accepts women on the same basis as 
men; it allows you to write people engaged in hazardous Correspondence Treated Confidentially 


occupations and with physical impairments. . . 
° Write today; we may have just what you want 


U (wiry THE (() LINCOLN) : 
(LINK Pi) =e MLN) ALFRED CLOVER, General Manager, 


Chairman of the Board 


The Lincoln National Life Insurance Co. 
108 So. La Salle Street CHICAGO, ILLINOIS 


“Its Name Indicates Its Character” 


Lincoln Life Building FORT WAY\E, INDIANA 
Now More Than $235,000,000 in Force 


for 
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In viewing any problem for the purpose of 
understanding it clearly, it is obviously neces- 
sary that all of its angles be taken into ac- 
count. Since there is, and can be, no difficulty 
| or question extant which does not affect some 
one person or group of persons, it is well to 
attack every problem from the humanitarian 
standpoint. In this way the solution may be 
found and an understanding made _ possible 
which will possess clarity and meaning. To 
argue inductively—that is, from the individual 
to the class—is almost always productive of 
| fallacy, whereas deductive reasoning enables 
F the truth to be arrived at practically without 
a exception. The thought processes of the 
: logician and the psychologist can be applied 
‘to the business of insurance with marked 


STEEP govt ai coekders 
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success. 

To comprehend, then, the national importance 
of industrial insurance, the line of approach 
becomes immediately evident. The class from 

| which deductive reasoning and information are 
to be obtained is indicated by the very nature 
+ of such insurance. Industrial policies were 
designed for the vast majority included in the 
| working masses of weekly wage earners, and 
© the improvements and concessions which have 
© been made from time to time have been in- 
F avgurated with this factor always in sight. 
Earty DEVELOPMENT 
| Industrial insurance was the outgrowth of a 
' natural desire on the part of the working 
| classes to protect their families in the event of 
the worker’s death. It was primarily evolved 
in order that sufficient money might be readily 
available for burial expenses and the costs in- 
curred by reason of a protracted illness on the 
Not until 
the principles of insurance, learned in the 
eighteenth century in England, had been recog- 
nized for some time, did the silent need of the 
working classes crystalize into action. Then, 
in 1849, the first company to engage in an at- 
tempt to extend insurance to the weekly wage 
earner was incorporated under the name of the 
Industrial and General. This company was 
absorbed by the Prudential Assurance Corpora- 
tion of England in 1854, and from then on 
Progress was rapid. Curiously enough, when 
viewed in the light of the rate of advancement 
it made in other industries, the United States 
was slow to take up industrial insurance, and 
hot until 1875 was anything like a successful 
attempt in evidence. In that year the Pruden- 
tal Insurance Company of America began 
operations, and its efforts met with such recog- 


part of the assured prior to demise. 





nition that in 1879 it branched out from its 
home State of New Jersey and entered New 
York Pennsylvania. In that 
Metropolitan Life Insurance Company of 
New York and the John Hancock Mutual Life 
of Boston also came into the industrial field, 


and year the 


and from that time the business made rapid 
strides in this country until there now are more 
than forty-four old line legal reserve compa- 
nies writing such policies, besides numerous as- 
sessment sick benefit and burial associations. 
BENEFITS TO THE WorKING MAN 
Fathered by the desire of the wage earner to 
provide sufficient funds to at least pay im- 
mediate expenses after his death, industrial in- 
surance has risen to the point where it accom- 
plishes much more. The men at the head of 
the companies writing industrial insurance in 
this country came to realize that the working 
man required four things from insurance pur- 
chased by him. In order, these were: Guaran- 
teed safety for the investment; small premiums 
payable weekly; the collection of such pre- 
miums by company representatives, and insur- 
ance for the entire family. The was 
achieved by proper and wise management of 
funds on the part of the insurance companies, 
while the second was vital because of the fact 
that the insured received wages in weekly sums 


first 


which were never sufficient to withstand any 
sudden emergency and consequently could not 
be relied upon at the end of any protracted 
period of attempted saving. Added to this 
was the lack of education sometimes encoun- 
tered, which made it difficult for the worker to 
think in terms of broadly gauged insurance 
necessitating quarterly or semi-yearly premiums. 
Other factors also contributed to the need for 
small premiums payable weekly, and this has 
hecome a firmly established feature of indus- 
trial insurance. The collection of weekly pre- 
mitms by company representatives was dis- 
covered to be a proper and adequate part of in- 
surance for working men through experience 
hased on the records of those early companies 
in England that attempted to operate without 
this provision as an integral cog in the ma- 
chinery of management and business continuity. 
Tt was found that, left to himself, the worker 
would permit the industrial insurance policy to 
lapse in most cases, whereas when the premiums 
were collected by agents of the company pay- 
ment would be made upon the appointed day. 
The element of insurance for every mem- 
her of the workingman’s family was forced 
into being by the abnormally high death rate 
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The Importance of Industrial Insurance 


which prevailed among the children of weekly 
wage earners in the years preceding 1874. In- 
dustrial insurance counteracted this drain upon 
the already slender purse of the worker, by 
permitting coverage for each life in the family 
and thus furnishing the needed funds in the 
event of death. The influence of such insur- 
ance upon the home life and the mental outlook 
of the working man in the United States has 
been for the greatest good of himself and the 
nation. It has relieved the wage earner from 
much worry which would otherwise exist to his 
detriment and has definitely bettered living con- 
ditions by teaching thrift and provision for the 
future. 
NATIONAL ADVANTAGES 

The national advantages brought about by 
the operation of industrial insurance compa- 
nies are manifold. The sense of responsibility 
and credit which it develops in the working 
man have made for better conditions generally, 
and for more productive application to the job 
on hand. The worker who has taken out in- 
dustrial insurance for himself and the members 
of his family thereby establishes an estate for 
himself which, after his death, can be utilized 
to pay off outstanding obligations which he 
incurred during life and which would otherwise 
have had to be taken from the small savings he 
had been able to put aside. Then, too, the 
health literature and teachings of the insur- 
ance companies have taught the working man 
the value and necessity for proper regulation of 
his life and have succeeded in advancing the 
cause of sanitation in many cases. The result 
of this has been demonstrated in increased 
longevity on the part of the wage earner and 
those of his family, and in the fact that the 
working man, relieved by the possession of 
industrial insurance of many of his former 
ills, has turned more and more toward mental 
education and the betterment of his position 
in the world. 

One of the most pronounced effects which 
industrial insurance has had on the national 
status is evidenced in the subject of pauper 
burial Before the advent of industrial 
insurance the State and Nation were compelled 
‘to stand the expenses of pauper burial, and 
though the first impression: may be that such 
costs could not have been very high, the facts 
do not bear out such a contention. When in- 
surance of this kind was still inactive in 
America, the average annual pauper burial rate 
in the large cities throughout the country was 
about 23.4 per 10,000 of population. By the 
year 1800, after industrial insurance had been 
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in force only fourteen years, the rate had 
fallen to 15.6, and during 1908 it came down 
to 10.6. This factor looms largely in a con- 
sideration of the national advantages of indus- 
trial insurance and its ultimate effect has been 
to save the country upwards of $400,000 an- 
nually. In addition, this has meant that many 
families were rescued from dire need and 
from the possible menace of the potter’s field. 
From 1892 to 1904 approximately ten million 
dollars was awarded to industrial insurance 
policyholders through concessions on the part 
of insurance companies over and above the 
amounts stipulated in the contracts. The effect 
of this was to establish national confidence in 
industrial insurance, not alone on the part of 
the wage earner but also on the part of the 
general public. Much of the money taken in by 
industrial insurance companies, as well as 
others, is invested in farm loans and real 
estate mortgages of all kinds, and in this way is 
set to work for the national good. The business 
itself employs many thousands of men and 
women as executives and agents, and this has 
helped to keep down the number of unemployed 
in the country, thus making for more settled 
conditions everywhere. 

In 1911 old line industrial companies wrote a 
total industrial insurance of $773,138,867, while 
the amount of such insurance in force was 
$3,424,369,841. By the year 1921 the increase 
had been so rapid and beneficial that $1,942,- 
821,308 worth of industrial business was writ- 
ten by forty-four companies and the industrial 
insurance has been of direct benefit to the indi- 
vidual and the nation by reason of the manner 
of its expenditure and investment. The in- 
vestments made by insurance companies writing 
industral business include such items as medical 
fees, salaries to employees, dividends to stock- 
holders, dividends to policyholders, farm loans, 
mortgage loans of other classes, government 
and private bonds, commercial enterprises and 
the like. The effect has been to stabilize in- 
dustry and commerce generally and lighten the 
burden on the tapayers of the nation by fur- 
nishing employment providing a living scale 
of wages and by enabling individuals and firms 
to engage in successful business activities by 
the judicious investment of large sums. The 
home life of the nation is inseparably a part 
of industral insurance, since there will be, and 
have always been, those who either through 
misfortune or through the character of the 
werk in which they are engaged are weekly 
wage earners. Thus the national importance 
of industrial insurance is manifest throughout 
the country at large and continue to exert its 
beneficent influence upon the nation and upon 
the individual citizen. 


Southeastern Life’s Satisfactory Year 

The Southeastern Life of Greenville, S, C., 
reports that the results shown by its annual 
statement, covering 1922, are very satisfactory 
indeed, considering the financial depression that 
prevailed last year in that company’s territory. 
It made increases in both insurance in force 
and surplus. 
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Life Insurance Company of Virginia 
Maintained Progressive Record 
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Annual Statement for 1922 Shows Marked 

Gain in All Items—Increasing Business 

in Middle West 

Below the Mason and Dixon line the largest 
life insurance company is the Life Insurance 
Company of Virginia, domiciled at Richmond, 
Va., and though to that distinction the other 
superlatives of oldest and strongest in the South 
may be added, the company in recent years has 
so widened its field of operations that it no 
longer can be classified as belonging to any 
particular section of the country. It is one 
of the nation’s leaders, and as it expands west 
and north it becomes at once a factor in the 
life underwriting in every State in which it 
enters. The progressive and liberal treatment 
accorded its clients and the reputation it has 
gained, precedes it and insures its growth and 
popularity. The company was incorporated 
in 1871 and’ began business in April of that 
year. Steadily and soundly has the company 
grown from that date and in the statistical 
history of the company it may be seen that 
for over thirty five years marked increases 
have been annually made in the three index 
items of premiums, insurance in force and 
assets. This consistency of growth bespeaks 
progressiveness; it tells a tale of a capable 
management which has carefully selected sub- 
stantial investments bearing satisfactory inter- 
est; instituted sound actuarial methods and 
provided clear, concise and liberal policy con- 
tracts which attract the prospect and satisfy 
the policyholder and beneficiary. 

The company has been aggressive in the 
sense that it has seen to it that the esprit 
de corps of its office personnel and agency 
force has been stimulated by the generous 
and kindly treatment which has been accorded 
them. The force of a good example has 
borne fruit, for an agent of the Life Insur- 
ance Company of Virginia in the field is 
marked by the courteous and honorable atti- 
tude he assumes towards prospects or policy- 
holders, and the interest and energy he places 
behind his efforts in behalf of the company, 
because he knows the company is behind him 
heart and hand to help him to its utmost. The 
slogan of “Do well if you expect well” has 
brought success to the Life Insurance Com- 
pany of Virginia and one does not need to 
look behind its fifty-second annual statement 
for proof. 

This statement shows that during the year 1922 
the company increased its insurance in force by 
$16,133,702 and had outstanding insurance (in- 
cluding ordinary and industrial) on Dec, 31 
of $230,322,163, thus securing its position as 
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one of the country’s leading life insurance com. 
panies. The number of policies Covering this 
vast amount of insurance are 1,015,937, an in. 
crease of 59,886 during the year, The assets 
now amount to $32,633,933, $4,325,484 more than 
on December 31, 1921. Of these, 80 Per cent 
are invested in a well-selected list of mortgage 
loans on first-class farm and city Property [o. 
cated in Virginia, Ohio, North Carolina, Ip. 
diana, South Carolina, Illinois and other West. 
ern and Southern States from which the bulk 
of the company’s business is derived. Among 
the other assets may be noted United States 
Liberty bonds and war savings stamps, $1,125. 
697; railroad and street railway bonds, $90. 
665; municipal, state and miscellaneous bonds 
$279,745; policy loans, $1,473,921; real estate, 
$862,164; cash, $658,406: interest and rents 
accrued, $673,381; other assets, $590,588. The 
company’s policy reserve was $26,573,601; other 
liabilities amounted to $1,930,221, leaving 
surplus to policyholders of $4,121,112 (includ. 
ing capital of $2,000,000), an _ increase of 
$921,808 over last year, 

Among the other interesting items from the 
company’s 1922 statement may be noted a pre- 
mium income of $7,690,372; an increase of 
$567,917; interest and rents, etc., received, 
$1,811,538; an increase of $296,399; gross in- 
come, $9,501,909, increase $864,315. The death 
claims, ets., paid to policyholders during the 
year totaled $2,331,155, making the total pay. 
ments to policyholders since organization $30; 
051,861. 

As a result of the company’s exceptional 
growth and expansion during the past few 
years, the present home office building has 
been found inadequate for the company’s pres- 
ent needs. As a result of a recent meeting of 
the board of directors, the contract has been 
let for an eleven-story office building, which 
will be an annex to its present home office, and 
will be the first skyscraper office building on 
Broad street, Richmond. The building will be 
erected at the corner of Broad and Front 
streets. The contract has been awarded to the 
John T. Wilson Company of Richmond, the 
lowest bidder, and work on it will commence 
around March 1. The structure will be com- 
pleted within a year at an approximate cost of 
$900,000. The new building will be a duplicate 
of the present one as far as possible and will 
connect with the old one by means of the “L” 
on the present structure. While the growth of 
the Life Insurance Company of Virginia is 
impressively shown by its annual statement, no 
more tangible evidence would be necessary to 
prove the fact than the erection of this build- 
ing to provide greatly needed space and relieve 
the present overcrowding of the departments. 

The growth of the company may be better 
visualized by a study of the accompanying 
table, which surveys its annual statement by 
five-year periods. 

The Life Insurance Company of Virginia 


RECORD OF THE LIFE INSURANCE COMPANY OF VIRGINIA 


Gross Income Assets at 

for the Year End of Year 
PE snc ean con's $2,484,746 $3,555,772 
er re 3,536,652 8,470,629 
5k re ae 5.300.940 16,560,439 
BEE ccc hare seracans 9,501,910 32,633,933 
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No. of Policies Outstand’g Ins. 


Surplus (Including 
in Force at in Force at 


Capital Stock) at 


End of Year End of Year End of Year 
$525,464 481,100 $60,492,101 
1,478,002 600,566 85,963,852 
2,216,813 766,709 131,790,562 
4,121,112 1,015,937 230,322,163 
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writes both ordinary and industrial insurance 
in the Middle Western States and South, em- 
pacing Virginia, North and South Carolina, 
Georgia, Louisiana, Alabama, the District of 
Columbia, Ohio, Maryland, Michigan, Indiana 
and West Virginia. 

It has long pursued a policy of conserva- 
five progressiveness and the excellent reputa- 
tion it long ago gained by its honorable and 
fiberal business methods it has retained by 
continued honest and fair dealing with agents 
and policyholders. Its president, John G. 
Walker, actively directs the policy of his com- 
pany and deserves due commendation for its 
successful conduct and the high regard in 
which it is held not only in its immediate 
territory but throughout the life insurance 
world. The other officers who contribute much 
to the company’s steady development are W. 
LT. Rogerson, A. S. Hurt and L. R. Walker, 
vice-presidents; A. C. McKenney, secretary; 
G. C. Hall, medical director; J. S. Daven- 
port, Jr, actuary; R. Gilham, treasurer; P. St. 
G. Cooke, auditor, and I. T. Townsend, assist- 
ant secretary. 


Short Lessons in Life Insurance 

Ina new book entitled “Short Lessons in Life 
Insurance,” written by William Thornton and 
published by The Spectator Company, the 
author has aimed to avoid the use of technical 
terms, so far as possible, in presenting the 
basic facts and theories upon which the busi- 
ress of life insurance is founded. The student 
ui the subject, whether he is entirely ignorant 
cf the principles of life insurance, or has had 
some experience in the business, may, in a 
few hours, study this work and gain a fair 
understanding of the elements upon which legal 
reserve life insurance is based. 

For the man who intends to sell life insur- 
ance, the knowledge of its basic principles to 
te gleaned from this work will doubtless be 
sufficient. 

The twelve chapters into which the main 
portion of the book is divided bear the follow- 
ing titles : 

Introductory Remarks and Development of 
the Insurance Idea. 

Mortality Tables. Methods of Computing 
Interest. 

Insurance Payments, Annuity Payments. 
The Effect of Interest. 

Policy Reserves. 

Policy Reserves, 
feiture Values. 

Elementary Policy Forms. 

Provision for Expense and Valuation of 
Policies. 

The Necessity for Medical Examination. 

Disability and Double Indemnity Benefits. 

Stock and Mutual Companies. 

Annuities. Income Insurance. 

Assessment Societies and Fraternal Orders. 
In addition there is a supplemental lesson 
or The Career of an Insurance Agent, and this 
is followed by a Glossary, giving definitions of 
iumerous insurance terms. 

“Short Lessons in Life Insurance” is a book 
of 118 pages, substantially bound, and sells at 
{2 per copy. 
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Division Leaders in Industrial Increase 





AGENT LEADS WITH ONE YEAR 
EXPERIENCE 





Several Promotions from Agency Ranks 
to Assistancies in Various Fields 

Division N of the Prudential Insurance Com- 
pany’s organization was led in industrial in- 
crease by James A. Wise of Fairmont, W. Va. 
Mr. Wise has been in the company’s service 
only one year and had had no previous experi- 
ence. The first ten men in the division in in- 
dustrial increase were as follows: James A. 
Wise, Fairmont, W. Va.; Marion D. Malone, 
Atlanta, Ga.; Michael Fried, Baltimore 2, Md.; 
William D. Latham, Memphis, Tenn.; Geo. A. 
Minton, Norfolk, Va.; Bonnie L. Stroud, Mem- 
phis, Tenn.; Robert Beckwell, Wheeling, W. 
Va.; James B. Pearce, Baltimore 2, Md.; Abe 
Katz, Baltimore 1, Md.; William A. Imhoff, 
Wheeling, W. Va. 

In the Canadian Division Montreal Number 1 
District easily leads in actual industrial increase, 
followed by Toronto Number 2, Montreal Num- 
ber 2, Toronto Number 3, Toronto Number 1 
and Hamilton. It is worthy of note that Super- 
intendent William White of Montreal Number 
I has this year not only the largest industrial 
increase ever obtained in Canada by any dis- 
trict of its size, but he is also well ahead in 
ordinary net issue. 

The division agency list was headed by H. 
Turner of Montreal Number 1, who is to be 
congratulated not only on his division honors, 
but his company standing as well. Next in 
line comes Agent J. Griffin of Toronto Num- 
ber 2, who showed up splendidly throughout the 
entire year, and he is followed by A, Gervais 
of Montreal Number 4, J. Colosimo, Fort Wil- 
liams; O. N. Schuler, Montreal Number 1; A. 
Peacock, Montreal Number 1; J. A. Villeneuve, 
Montreal Number 1, in the order named. 

Agent W. Vallee of Montreal Number 2 was 
the ordinary leader, being closely followed by 
N. Royer of Ottawa and H. G. Caron of Three 
Rivers, 

The honor of being listed as the three indus- 
trial increase agency leaders in division F for 
the year 1922 go to Harry Mednikoff of the 
Cleveland Number 1 District. Guy E. Cory of 
Columbus, O., and Joe Vinci of Cleveland Num- 
ber 4, who finished in that order. 

The ordinary leaders for last year in division 
F are: Edward Antrim of Hamilton, O.; 
Waclaw J. Brudzynski of Cleveland Number 2, 
and Sherman R. Henderson of Columbus, O. 

Special Assistant Wm. R. Chapman of the 
Cleveland Number 2 District leads his fellow 
assistants in division F in the amount of per- 
sonal ordinary written last year. 

Recent promotions to the assistancy ranks in 
division D include the name of Leo J, Ewing 
of Philadelphia 1, and Harry M. Prenzlau of 
Philadelphia 8, who were advanced in their re- 
spective districts. 

Agent Elmer E. 
captured first honors in 


Spangler of Philadelphia 3 
ordinary net issue 
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among the agents of division D for 1922, hav- 
ing gained this distinction through a steady 
production of this class of business during the 
entire year. The “runner up” position went to 
Agent Alfred H. Sapp of Atlantic City, who 
finished close on the heels of the leader. 

Agents Jesse A. Blair and Harley C. Cook 
of Tulsa, Okla., have been promoted to the posi- 
tion of assistant superintendents in that district. 

Agent Paul L. Wilhelm, who was an agent 
ia Easton, Pa., has been promoted to an assist- 
ant superintendent in that district. 


Western and Southern Entertains 

Last Friday and Saturday the Western and 
Southern Life Insurance Company, Cincinnati, 
held its annual convention of agents, super- 
intendents and assistants and_ entertained 
about 256 members. The program for Friday 
included talks by Judge Lueders of the board, 
Vice-President C. P. Johnson, Secretary J. F. 
Ruehimann, Assistant Secretary H. Head, and 
others. A theater party was scheduled for the 
evening. The meetings were held at the home 
office and the anniversary dinner was served 
in the company’s dining room at 1 o'clock 
instead of in the evening. 


Significance of Acacia Mutual’s Name 


Many non-Masons have wondered what the 
significance of the word Acacia was, in the new 
title of the Acacia Mutual Life Association 
(formerly the Masonic Mutual Life Associa- 
tion) of Washington, D. C. This is explained 
by the association as follows: 


We believe the name “Acacia” is a most ap- 
propriate one for a life insurance institution, 
and especially for one limited to master Masons. 
It signifies perpetuity; it is eternal, everlasting. 
This association is perpetual, everlasting. The 
sprig of acacia is an emblem of a Mason’s faith 
in the immortality of the soul. <A sprig of 
acacia marks the resting place of the illus- 
trious dead. As the sprig of acacia is deposited 
in the grave of every Mason buried Masonic- 
ally so will this association in time be the home 
of every Mason when he is summoned to the 
Grand Lodge above, bringing to his family the 
evidence of his love, his unselfishness and his 
thoughtfulness for their welfare. The work 
of this association exemplifies in a practical 
manner one of the teachings of Masonry, to 
provide for the widow and the orphan. Its 
benefits go directly into the homes of master 
Masons. It, therefore, affords a practical means 
of fulfilling one of our obligations, to con- 
tribute to the help, aid and assistance of the 
widows and orphans of our deceased brethren. 
Paraphrasing the words of Holy Writ, pure 
Masonry and undefiled is to visit the fatherless 
and the widows in their affliction. We can, 
therefore, imagine no more appropriate name 
for our institution. 

‘American Central Items” 

Under the above title, the American Central 
Life of Indianapolis has begun the issuance of 
a weekly agency paper, to take the place of 
several other bulletins previously issued. It 
will contain announcements of changes in rules, 
fiéld regulations, etc., as well as pertinent para- 
graphs to promote production, and will be 
edited by Charles R. Rogers, who has latterly 
been with the company’s publicity and promo- 
tion division of its agency department. 





METROPOLITAN MANAGERS 
MEET 


Huge Banquet Held at Hotel Astor 





CALLED TO ORDER BY PRESIDENT 
FISKE 


Governor Smith and Secretary Hoover 
Speak—Latter Recommends Unem- 
ployment Insurance 

The annual convention of the managers of 
the Metropolitan Life Insurance Company was 
held on January 25, 26 and 27. The opening 
session was called to order at 9 o’clock on 
Thursday morning, January 25, by President 
Haley Fiske, who addressed the managers and 
complimented them upon the fine record made 
in 1922. 

In speaking of the tremendous amount of new 
insurance that was placed and paid for, Mr. 
Fiske said, “It is significant that in the new 
insurance an increased amount was taken by 
industrial policyholders, and running along with 
this, and just as significant, is the great amount 
taken by employers on their employees in the 
form of group insurance. It is the best evi- 
dence available from our business, that the 
manufacturing, railroad business and, generally 
speaking, all industries have been in distinctly 
better condition than one year ago and, judging 
from the business done during the four weeks 
of 1923, conditions are even now improving over 
1922.” 

An interesting feature of the opening session 
and one that gave an intimate personal touch 
to the proceedings, was the presentation to the 
company of bronze busts of the president and 
of the late actuary, James M. Craig. The bust 
of President Fiske is intended for the Pacific 
Coast Head Office and was accepted by the 
manager of that office, Third Vice-President 
Wilkes. The bust of Mr. Craig was presented 
on behalf of the veterans, by Manager Kraus 
of the Chicago North District and was ac- 
cepted for the company by Mr. Fiske. In the 
course of his address, the president paid a warm 
tribute to the memory of the late actuary and 
to George H. Gaston, for many years an execu- 
tive of the company and the leader of its field 
force. 

The Veterans’ Bronze Trophy presented 
yearly to the manager of the district making 
the best all-round record, was awarded to 
Gabriel Dunkleman, manager of the Oak Park, 
Illinois District. 


Gro. B. WoopwArp, SECOND VICE-PRESIDENT 

The second session of the convention was 
held on Friday morning, at which time there 
were numerous speakers, including Frank O. 
Ayres, second vice-president; Robert Lynn Cox, 
second vice-president; Third Vice-President H. 
J. Miller, who spoke with especial emphasis on 
field management and the careful selection of 
agents, pointing out in his address the tremend- 
ous cost of finals to the company. 

Dr. Frankel gave an interesting account of 
the immigration work of the company and of its 
great success in Americanization and citizenship 
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activities. At this session, Third Vice-Presi- 
dent Kavanagh, Third Vice-President Wilkes, 
Fourth Vice-President Bruere and assistant 
secretaries A. C. Campbell and Dr. Fleisher, 
also spoke. 

The managers were entertained on Friday 
evening at a theater party and what was spoken 
of by many as the most successful convention 
ever held by the company was brought to a 
conclusion on Saturday night by the banquet 
at the Hotel Astor, 

The large ballroom was filled, more than a 
thousand people being there, including the visit- 
ing delegates and people from the home office. 
The baliroom was beautifully decorated and the 
boxes were filled during the speaking by mem- 
bers of the families of the officers of the com- 
pany. The entire program of speaking, together 
with a musical program, was broadcasted by 
radio, and arrangements had been made in 
nearly all district offices this side of the Missis- 
sippi river to receive the radio messages. This 
worked out very satisfactorily and reports have 
been received from a great number of districts 
that they heard all the speeches very clearly. A 
receiving station with an amplifier was also in- 
stalled in the assembly room of the Metro- 
politan building and several hundred home office 
people listened to the speeches there. 

President Fiske presided at the banquet and 
made a speech of twenty minutes in which he 
summarized the business of the company, to- 
gether with its welfare activities for 1922. He 
said that the company now has one-sixth of 
the population of the United States on its 
books, and he added that the company had just 
started. 

Governor Smith made a very pleasing address 
and was received with great enthusiasm. Mr. 
Fiske introduced him as the man who had been 
elected by the “unanimous vote” of the people 
of New York. Governor Smith made a plea 
for better administration in public offices and 
said that public business is not conducted with 
that strict economy and efficiency with which 
the business of large corporations is conducted. 
He made a plea for a consolidation of depart- 
ments to fix the responsibility for State govern- 
ment in fewer hands, and for a constitutional 
amendment which will lengthen the term of 
Governor to four years, so that the chief execu- 
tive may carry out whatever policies he in- 
augurates instead of being compelled to give up 
his office as soon as he has fairly learned the 
needs of the State and the best methods of 
handling its affairs. 

Secretary Hoover made a very effective ad- 
dress, urging the Metropolitan and other life in- 
surance companies to undertake unemployment 
insurance. President Fiske said that the Metro- 
politan had been willing to enter on this form 
of insurance but had not been able to do so 
yet because legislation would be necessary be- 
fore the company would he permitted to do 
so. Mr. Hoover made the striking statement 
that one one-hundredth of all the income of the 
United States passed through the hands of 
Metropolitan officers as trustees for the policy- 
holders, and spoke of the tremendous re- 
sponsibilities resting on those who were in- 
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trusted with such a large proportion of th 
income of the nation. , 

Charles M. Schwab, a director of the com. 
pany, made a very pleasing address, urging jy 
particular loyalty as the element which made 
for success in whatever activities men and 
women were engaged. He told numerous Stories 
and expressed his great pleasure at attending 
and addressing the managers from all over the 
United States and Canada. 

President Fiske closed the banquet with an 
appeal to Metropolitan managers to continue 
to carry out the business and welfare policies 
of the company. 





New Homes, New Faces, New Business 


A man entered a street car the other day with 
a box well wrapped in paper, except the top, 
which apparently was open, save for the few 
slats across it. As passengers came in, one by 
one they cast glances at the box, and some edged 
close enough to peer inside. The curiosity of 
practically every person attracted us and we 
smiled at their interest in something out of the 
ordinary. The only return for this interest was 
their satisfaction in knowing what the box con. 
tained. 

The situation struck us as being somewhat 
analogous to the canvassing of new homes. The 
naturally curious agent sees ahead of hima 
house at which he has never called. His 
curiosity arouses real interest and he knocks a 
the door, with a keen desire to find out who 
are insured, who are not, a determination to in- 
sure the uninsured and to further insure the un- 
derinsured. He looks beyond the immediate re- 
turns to those that will come to him through 
real life insurance service. He puts himself 
in the light of a life insurance adviser, a real 
friend, and as the dwellers in the new homes are 
added to his list of clients he widens his circle 
of acquaintances through their influence. You 
don’t have to wonder where such a man will be 
at the end of the year. He is always on deck 
and ready to answer the roll call. 

Not so very long ago a nice chap met us 
with the look of a crape-hanger. He was sorely 
troubled in his upper story. Had just come to 
the conclusion that business was falling off and 
he’d be out of prospects soon, as the town in 
which he worked had only 7500 population. Can 
you beat that? We asked him by what pro- 
cess of mathematics he had arrived at his 
answer, and he replied, “Well, my old policy- 
holders won’t take much more, that’s a cinch.” 
We figured out how long it would take to cover 
the burg at the rate of three new homes a week, 
each home averaging five to a family. We 
showed him that, assuming that he had business 
in 300 homes already, he would have to work 
400 weeks (nearly eight years) to cover the 
rest, and by that time he’d have another big 
bunch of families to catch up with. So, when 
we'd used up a lot of hotel paper and arrived 
at a result which took in three generations and 
fifty years, we told him not to worry after 
that. His case is typical of a number. There 


are representatives who figure they are fimited | 


because they stick to their old homes week if 
and week out, 
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We want to see people carry all the protection 
they should, but at the same time we wish to 
see the canvass extended to new homes, where 
fathers, mothers, sons and daughters are wait- 
ing for the life insurance man. 

If your curiosity has grown to interest, this 
should urge you to the point where you will 
enthusiastically welcome the opportunity to can- 
yass new homes over your debit, for it should 
be the aim of every up-to-date life insurance 
man to day by day spread his message wider 
and wider, to do the most good and to reach 
as many people as possible. 

The representative who thinks he has ful- 
filled his responsibility to the public when he has 
written all of his new business in old homes has 
the wrong view of his job. The need of life 
insurance in other homes is just as urgent and 
there is a greater number of men, women and 
children to be insured. 

Next week and every week call in at least 
two new homes. See new faces, talk to new 
people, get new business in new homes. 

—Prudential Weekly Record. 


The Letter of a Successful Insurance Sales= 
man to a New Agent 


By Frank H. WILLtaAMs 


In response to your recent letter I am taking 
my typewriter in hand to pencil you a few lines. 

You ask me how to make a success of selling 
life insurance. Some time when I feel no 
further urge to go out and bring in a few 
policies, I’ll take a couple of months off and 
get a start toward telling you what to do in 
order to make a success. 

In the meantime I’ll tell you about the one 
thing which has been the biggest help to me 
in getting over in the way you are pleased to 
call “Big.” 

I’ve never saved up big prospects for a rainy 
day. I’ve always gone right after them and 
camped on their trails just as soon as I got 
wind of them. I’ve never said: “Well, I'll 
clean up the little fellow first and get more of 
a line on the big fry before I try to land him.” 
Instead, I’ve put off calling on the little fellows 
and hopped right around to make the big fel- 
low put his signature on the dotted line. 

I’ve done this for several reasons. Here are 
the reasons: 

First—If I put off calling on the big fellows 
someone else might sell them while I was think- 
ing it over. 

Second—-One big policy will make me more 
money than a score of real small ones. 

Third—I always get a lot more of “interest” 
out of going after the big fellows than I do 
out of selling bunches of small policies. Sell- 
ing a big policy also inspires me to go out 
and do other big things. Which is a splendid 
incentive in this business. 

Fourth—The big fellows know other big fel- 
lows and can probably give me a line on them 
and in this way I get going in a set where big 
Policies prevail, instead of little ones. 

Fifth—It is just as easy to try to sell a big 
policy as it is to try to sell a small one and the 
results are much greater. 
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JOHN HANCOCK NOTES 





Leading Producers for the Year 





G. ASKANAS, BROOKLYN, THE LEADER 





Promotions and Changes in Field Ranks of 
the Company 

The compilation of the leading producers for 
the year shows few changes from the monthly 
figures of 1922. It was a very close race and 
up to the last minute it was a question who 
was going to top the list. Assistant Zentner 
comes to the front due to the resignation of 
Mr. Esposito. Agent Askanas reaches the king 
pin position by virtue of the fact that he was 
close on the heels of Mr. Volpe, who was 
promoted to an assistancy during December. 

The ten leaders for 1922 in the various lines 
are, in the order of their rank, as follows: 
Weekly premium increase—assistants: W. K. 
O’Connor, Boston; H. G. Schafer, Boston; H. 
Bernstock, Brooklyn; C. W. O’Connor, Cam- 
bridge; A, V. O’Connor, Bridgeport; W. 
Flughes, Philadelphia; B. Marder, Brooklyn; 
J. J. Kelly, Philadelphia; B. Freund, Brooklyn ; 
D. Nushzno, Brooklyn. 

Agents: H. Grogan, Stamford; H. John- 
son, Cambridge; E. Shute, Malden; J. C, Col- 
letti, Cambridge; J. McNamara, Stamford; J. 
Davern, Chicago; A. J. Jehle, Detroit; E. 
O’Connell, New Britain; J. Cipullo, Waterbury ; 
F. Andrysiak, Elizabeth. 

Gross ordinary issues—assistants: M, Stolz- 
man, Long Island City; M. Mitchell, New 
York; P. Rosenzweig, New York; S. Besen, 
- Brooklyn; I. Weil, New York; H. Sulzer, New 
York; A. G. Perry, Boston; F. Muller, Brook- 
lvn; J. Kelly, Brooklyn; T. C. Beck, Brooklyn. 

Agents: N. Langberg, New York; A. J. 
Jehle, Detroit; V. Belluci, Long Island City; 








Of course, this doesn’t mean that I turn up 
my nose at the small policies. Quite the con- 
trary. In fact I am always on the track of a 
number of men who cannot afford to buy any- 
thing but ones and twos. But there’s much less 
chance of some other agent coming along and 
selling these small ones if I let them wait than 
there is of the big catch being landed by a com- 
petitor if I don’t call on him immediately. 

My advice to you is to go after the big 
policies. 

Of course, this advice is based entirely on my 
own experience. What has helped me to achieve 
success may not be the right plan for someone 
Consequently I’m giving you 
Take it 


else to adopt. 
this advice only for what it’s worth. 
or leave it. 

While you're going after the big ones, if you 
do take my advice, think big. Think in terms 
of big life insurance units. Think of the big 
men who should be buying policies from you. 
Don’t get petty in selling insurance. It’s so 
easy to get in the habit of dealing only with 
petty prospects and of acquiring their petty 
attitude toward life. Don’t neglect them, of 
course, but don’t let them set the limit to your 
life insurance vision. 
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J. Newman, New York; W. Phillips, Boston; 
J. Rosen, New York; I. Finkelstein, New York; 
E, Rothschild, Cleveland; J. Harrington, Pitts- 
burgh; W. Lobman, New York. 

Gross A. F. issues—assistants: L. Zentner, 
Brooklyn; M. Stolzman, Long Island City; M. 
C. Young (31 weeks), Philadelphia; W. Why- 
not, Roxbury; N. J. Murray, Schenectady; J. 
H. Wood, Trenton; J. T. Martin, Roxbury; 
D. Nushzno, Brooklyn; F. E. Breidenbach, 
srooklyn; D. Gottheil, Detroit; J. P. Harkins, 
New Bedford (the last three being tied for 
ninth place). 

Agents: G. Askanas, Brooklyn; A. B. Con- 
nolly, New Bedford; L. Primavera, Philadel- 
phia; E. Nachmann, Brooklyn; D. Molino, 
Philadelphia ; S. Belniak, Schenectady ; T. Egan, 
Albany (the last two being tied for sixth 
place); A. Esposito, Philadelphia; J. Robinson, 
Fall River; L, Switz, Brooklyn. 

Agent Cornelius J. Cahill of the Malden 
Agency, who has been a faithful employee of 
the John Hancock for the past fifteen years, 
died recently at his home, and his loss is keenly 
felt by the company. He had the reputation of 
being a good friend to every policyholder on 
the debit. 

The following agents have been promoted to 
assistants in the districts of their service: Jay 
B. Farrinton, Glens Falls; Patrick J. O’Bryan, 
McKeesport; Walter Brown, Staten Island; 


James W. Wilkinson, Providence; Joseph 
Bolsiewicz, Pittsburgh; Edward B. Foley, 


Albany, and Anthony C. Beato, Philadelphia. 

Daniel J. McCarthy has been promoted from 
agent at Cambridge to assistant superintendent 
at Waltham, 

Wilfred Burton has been promoted from 
agent at Pawtucket to assistancy at New 
London. 

Giuseppe Volpe has been promoted from agent 
at Philadelphia to assistancy at Trenton. 

Leonard Smith has been promoted from agent 
at Philadelphia to assistancy at Germantown. 

Carl Klein has been promoted from agent at 
sridgeport to assistant superintendent at 
Meriden, Conn. 

Dominick Kerwin has been promoted from 
agent to the position of assstant-at-large at 
New York. 

Assistant Superintendent John T. Lynch has 
been transferred from New London to same 
capacity at Norwich. 

Miss Herlouise Burge, assistant cashier at 
the East St. Louis office, passed away recently 
after a long illness. She had been with John 
Hancock for over five years and her cheerful 
disposition and co-operation are greatly missed. 

Assistant Superintendent Leslie W. Rulison 
of Albany died recently at his home after a 
short illness. He was promoted to the assist- 
ancy a short while after joining the agency 
forces and was a strong and faithful worker. 

A new and increased scale of surplus returns 
to weekly premium policyholders has been an- 
nounced by the company for 1923. These re- 
turns amount to an abatement of the weekly 
premium for from three to ten weeks, accord- 
ing to the length of time the policy has been 
in force. 
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Graphic Selling Charts 


By F. H. KORTRIGHT 


A POTENT AID TO AGENTS IN SELLING 
LIFE INSURANCE 
COLORED GRAPHS THAT ENABLE THE AGENT 


TO 

FIX THE PROSPECT’S ATTENTION 
INSPIRE HIS INTEREST and 
SECURE HIS APPLICATION 








Each Chart Is Accompanied by Explanatory Text 


1—The Object and Purpose of Graphic Selling Charts 
2—The Psychology of Selling by Charts 
3—Eight Practical Canvasses with Charts 
4—How to Study and Demonstrate Charts. 


GRAPHICAL DIAGRAMS GRAPHICAL DIAGRAMS 
SERIES A—GENERAL FACTS SERIES B—POLICIES 
1—An Insurable Asset 1—Participating 20 Year Endowment 
2—Figure It Out aneen np Various PI 2—Participating 20 Payment Life 
3—Amount of Insurance $100 per Annum w uy on Various Plant ¢ participating Ordinary Life 


4—We All Must Die (Expectancy, etc.) 5--eateneas Meatily tavene 
5—Increasing Cost of Insurance Premiums at Different Ages 

6-——Percentage of Deaths from Most Common Diseases 

7—Can You Afford More Insurance? 


8—Capitalized Value of Various Annual Incomes SERIES C—CLAUSES AND OPTIONS 
9—How Much Insurance Should a Man Carry? 
10—A Comparison—Fire and Life Insurance 1—A Comparison—Ordinary, 20 Pay. and 20 Year End. 
11—If You Should Die 2—Premiums, Cash Sur., Paid-Up Insurance 
12—The Value of the Loan Feature 3—Settlement Privilege No. 1 
13—Growth and Strength of Old Line Companies 4—Settlement Privilege No. 2 
14—Of 100 Men, Those Incapable of Self-Support at Various Ages 5—Disability Clause—20 Pay. Participating 
15—A Few Startling Facts—You? Your Widow? 6—Extended Ins. Clause—Participating 20 Year Endowment 
16—The Varying Fortunes of 100 Average Men 7—Extended Ins. Clause—Participating 20 Payment Life 


CHARTS ARE PRINTED IN SIX COLORS AND BOUND IN FLEXIBLE LOOSE LEAF BINDER 


PRICE $10 


Send for illustrated circular Discount for quantity orders 
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METROPOLITAN CHANGES 





Empire State Territory Transfers 





LEADING DISTRICTS FOR 1922 





Also Leaders in Ordinary and Industrial 
Among Agents 

The Empire State Territory of the Metro- 
politan Life Insurance Company has had the 
greatest number of changes among its man- 
agers during the month of January. A new 
district has been created in Buffalo to be called 
Lake Erie and the district of Troy South has 
been abolished. Harry Ludlow, manager of 
the Troy South District was transferred to 
Elmira, N. Y., January 15, to succeed Thomas 
H. Nealon, transferred to Troy, N. Y., in turn 
to succeed G. J. O’Connor, who was trans- 
ferred to Cohoes, N. Y., while Robert C, David- 
son, formerly manager of Cohoes, N. Y., be- 
came manager of the newly created district of 
Lake Erie. Two of the Empire State man- 
agers have been transferred to the Pacific Coast, 
Louis A. Phillips of White Plains, N. Y., and 
William Schmidt of Amsterdam, N. Y. This 
has entailed several changes. Robert G. 
Bancker, manager of St. Marks, Brooklyn, has 
been transferred to White Plains; Morris 
Soroch, manager of Prospect, N. Y., to St. 
Marks; B. H. Ledner, manager of Rockaway, 
N. Y., to Prospect; Nathan Grossmann, assist- 
ant manager, Stuyvesant Heights, N. Y., was 
promoted to be manager of Rockaway; Isaac N, 
Hughes, manager, Poughkeepsie, N. Y., was 
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transferred to Amsterdam; Bruno A. Haber- 
bush, assistant manager, Gloversville, Amster- 
dam, N. Y., promoted to be manager of Pough- 
keepsie. One other change in this territory 
took place when F. W. Heimerle, manager of 
Niagara Falls, N. Y., was transferred to Kings- 
ton, N, Y., January 22; William F. Bentley, 
manager of Lockport, N. Y., was transferred 
to Niagara Falls, and John G. Ciciarelli, assist- 
ant manager, Salina, N. Y., was promoted to be 
manager of Lockport. 

The Southern Territory had but two changes, 
one occasioned by the resignation of a man- 
ager and the other by the creation of a new 
district. Maurice H. Cooper, assistant man- 
ager, Calvert, Baltimore, Md., was promoted 
to be manager of Danville, Va., to succeed 
Frederick H, Adden, who resigned; and 
Benjamin D. Haines, an assistant manager at 
Raleigh, N. C., was promoted to be manager 
of the newly created district of Durham, N. C., 
January 29. 

There was but one change in Canada. H. P. 
Canton, manager of the Saskatoon, Sask., Dis- 
trict, resigned, and Menno E. Harms, an assist- 
ant manager at Edmonton, Alta., was promoted 
to fill the place. 

The Great Western Territory saw R. R. 
Barnhardt, manager of Washington Park, IIL, 
transferred to the Pacific Coast, January 15, 
and Lawrence J. Larson, an assistant manager 
of the Englewood, Chicago, IIl., District, pro- 
moted to be manager of the Bloomington, IIL, 
District, January 15, to succeed Archibald G. 
Potter, made supervisor daily accounting plan, 






Great Western Territory. 

The ten leading districts in the country at 
large, including the Pacific Coast, in average 
net gain, ordinary business, per month, per man, 
for the year 1922, to and including the week of 
January I, 1923, were: Greenwich, N. Y., A. 
H. Bruenn, manager; Delmar, Mo., Norman 
Schiffrin, manager; Millvale, Pa., John Edge- 
comb, manager; Westport, Mo., L. L. Adams, 
manager; Oklahoma City, Okla., G. L. Maltby, 
manager; Riviere du Loup, Canada, Ludger 
Gregoire, manager; Ridgewood, N. Y., David 
Rudberg, manager; Bristol, Conn. Harry 
Covin, manager; Allegheny, Pa., J. A. White, 
manager; Braddock, Pa., J. D. Taylor, man- 
ager. 

In average paid-for ordinary business in the 
country at large, including the Pacific Coast, 
per month, per man, for the year to and in- 
cluding the week of December 25, 1922, the ten 
leading districts were: Newport, R. I., T. F. 
Murphy, manager; Oak Park, Ill, Gabriel 
Dunkleman, manager; Stuyvesant Heights, N. 
Y., H. C. Stieglitz, manager; St. Clair, Mich., 
W. C. Martin, manager; Rockaway, N. Y., B. 
FH. Ledner, manager; Belle Isle, Mich., J. A. 
Blake, manager; Bridgeport, Conn.; C. H. Nut- 
ting, manager; West End, N. Y., W. A. 
Sullivan, manager; White Plains, N. Y., Louis 
Phillips, manager; Bushwick, N. Y., John Gold- 
thorpe, manager. The ten leading agents and 
agents unattached in the country at large for 
the same period were: C. L. Grinnell, agent, 
Newport, R. I.; J. W. R. Chasse, agent unat- 
tached, Waterville, Me.; George Davis, agent 





THE ART OF CANVASSING 


HOW TO SELL INSURANCE 
BY THE LATE WILLIAM MILLER 


Formerly superintendent of agencies of a large life insurance company 


This is one of the most instructive little 


sers in the life insurance field, and it has proved its worth 


by passing through nine large editions. 





works for canvas- 


A reprint of the 


A Thousand and One Hints 


TO AGENTS OF 
INDUSTRIAL LIFE INSURANCE COMPANIES 











eighth edition of this book has been issued by The Spectator 
Company, and its lessons are just as valuable to-day as when 
first penned. Thousands of agents throughout the country 
have learned their first steps in life insurance canvassing 
through the medium of this book, and what it has done for 
them it willdo for others. ; 

The major portion of this book consists of suggestions as 
to the best methods of success in writing business; what 
occasions should be sought and what avoided for a presen- 
tation of the subject of insurance; what to do and how to 
do it; in short, how to get at a man and secure his application. 
The book is written in a plain, straightforward manner, 
free from technicalities, and is valuable alike to the raw 
recruit and the veteran. 

The Eighth Edition of THE ART OF CANVASSING is 
most handsomely printed and bound in red flexible binding, 
the size being convenient for the pocket. 

Prices: 
Single Copies - - - - - - $2.00 
25 ‘cee ee = = = 45,00 
50 ‘6 ee ee = = = 685.00 
100 ‘6 oe ee = = = = (160.00 


THE SPECTATOR COMPANY 
CHICAGO OFFICE 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YORK 











This work, prepared by a manager of wide 
activities in the industrial field, shows through 
a series of conversational talks how an agent 
should start his canvass, keep up collections 
and overcome objections to a proposition for 
industrial life insurance. 


Price per copy, cloth bound, $1.00 


Special prices quoted on large quantities. 
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unattached, Yorkville, N. Y.; Philip Hochstadt, 
agent, West End, N. Y.; Peter Polakowski, 
agent unattached, St. Clair, Mich.; John Wash, 
agent, St, Clair, Mich.; A. J. Du Buc, agent 
unattached, Woonsocket, R. I.; A. W. Darasz, 
agent, St. Clair, Mich.; Jacob Ratner, agent 
unattached, Jersey City, N. J.; S. B. Fuller, 
agent unattached, Hamilton, Canada, 

In the industrial department the ten leading 
districts in the country at large, including the 
Pacific Coast, in average industrial increase, per 
week, per man, for the year to and including 
the week of January I, 1923, were: Newburgh, 
N. Y., L. D. Benn, manager; Topeka, Kan., 
Harry Wood, manager; Calgary, Can., J. B. 
Hilts, manager; Roxbury, Mass., A. W. Trethe- 
way, manager; Concord, N. H., D. J. Rice, man- 
ager; Salina, Kan. L. R. McKee, manager; 
Ottumwa, Ia, R. H. Cornelison, manager; 
Haverhill, Mass., Bartholomew Galvin, man- 
ager; Columbus, Ga., J. C. Howard, manager; 
Arctic, R. I., E. A. Dionne, manager. 

The ten leading agents and agents unattached 
in industrial gross increase for the year to and 
including the week of January I, 1923, were: 
Paul Houlberg, agent, Long Island City, N. Y.; 
J. C. Jackson, agent, Newburgh, N. Y.; S. D. 
Weinburger, agent, Manchester, N. H.; A. A. 
Hamlin, agent, Topeka, Kan.; B. D. Haynes, 
agent, Concord, N. H.; I. W. Reeves, agent, 
Newburgh, N. Y.; W. F. Byrne, agent, Rutland, 
Vt.; C. J. Sneig, agent, Flint, Mich.; H. D. 
Tuttle, agent, Terrace Park, Mo.; A. A. Bolduc, 
agent, Berlin, N. H. 
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A MILLIONAIRE’S LIFE 
INSURANCE 


The Late John Wanamaker’s Reasons 
for Carrying $3,000,000 


OTHER LARGE POLICYHOLDERS 
LISTED 


New Leaflet Is Fine Canvassing Document 
for Agents 

Under the title of A Muiriionarre’s Lire 
INSURANCE, a new leaflet has been issued by 
The Spectator Company, which contains in- 
formation concerning the life insurance car- 
ried by the late John Wanamaker and numer- 
ous other wealthy men, together with THe 
SPECTATOR’s interview with Mr. Wanamaker 
many years ago. 

In this interview Mr. Wanamaker gave his 
reasons why he carried a great amount of life 
insurance, the sum having later reached $3,000,- 
000, and in his letter authorizing the publication 
of this interview, Mr. Wanamaker said that he 
would be glad if the circulation of it should 
influence others to avail themselves of the bene- 
fits of life insurance. 

Nowadays, with inheritance taxes in addition 
to the ordinary hazards and contingencies of 
life to make provision for, the wealthy man 
finds life insurance an increasingly valuable 
means of taking care of his dependents and his 
legal obligations. 

In this leaflet Mr. Wanamaker, who was the 
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first very rich man to recognize substantially 
the benefits to be derived from life insurance 
told how that protection had eased his mind 
and prepared him to face any approaching day 
of trial. 

He also recognized that there is no Possibility 
of failure in the security afforded by life jin. 
surance, so that large investment in it ig 
fully warranted. Another reason given by him 
for investing in life insurance for the benefits 
of his estate is that it enabled him to indulge 
in benevolences and philanthropies during his 
lifetime, so that he could see the fruits thereof. 

Mr. Wanamaker, on his fiftieth birthday, ex. 
pressed his gratitude to the life insurance com- 
panies and agents who had been instrumental 
in writing his life insurance, and his communi- 
cation in this connection is also included in the 
leaflet mentioned. 

A considerable number of wealthy men who 
carry large sums of life insurance are listed in 
the leaflet, and stress is laid on the advantages 
of life insurance to men of wealth. It there- 
fore constitutes a very serviceable canvassing 
aid for life agents. 

The prices at which this leaflet is sold are as 
follows: Single copy, 15 cents; 100 copies, 
$6; 500 copies, $20; 1000 copies, $35; 500$ 
copies, $150; 10,000 copies, $250. 


—Marion A. Nelson of the Equitable Life Insur- 
ance Company was elected president of the Life Un- 
derwriters Association of St. Louis at that organiza- 
tion’s regular annual meeting this week. 
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MUTUAL LIFE 
INSURANCE 


COMPANY 
OF CHICAGO, ILL. 
RESULTS FOR 1921 





Gain 1300% 
Gain in income over last five years 590% 
Gain in admitted assets over last five years 503% 
Gain in Insurance in force over last five years.............. 250% 
Average gain over last five years 





The above figures are the results of the highest grade of service 
to policyholders and representatives. The latest is 


Claims Paid By Telegraph 


It is the last word in 


SERVICE 


T. F. BARRY, President, General Manager and Founder 














HARPER’S LIFE INSURANCE LIBRARY 


Analyzing Life Situations 
for Insurance Needs 
By Griffin M. Lovelace 


Director, Life Insurance Training Course 
New York University 
Price, $2.40 Delivered 


The Psychology of 
Selling Life Insurance 
By Dr. E. K. Strong, Jr. 


School of Life Insurance Salesmanship 
Carnegie Institute of Technology 
PRICE, $4.25 Delivered 


Selling Life Insurance 


By Dr. John A. Stevenson 
Second Vice-President, Equitable Life Assurance Society 
Formerly Director 
School of Life Insurance Salesmanship 
PRICE, $3.75 Delivered 


Meeting Objections 


By Dr. John A. Stevenson 
PRICE,’$1.60 Delivered 


House of Protection 
By Griffin M. Lovelace 
PRICE, $1.60 Delivered 
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GET BRITISH AMERICA 


Crum & Forster Add to Already 
Powerful Group 


NOT TO DISTURB AGENCY ORGANIZA- 
TION 
Ww. B. Meikle and W. M. Cox to Continue 
as President and Vice-President 
Respectively 

Crum & Forster, New York, have arranged 
the purchase of a controlling interest in the 
British America Assurance Company, Toronto. 
Under this arrangement no changes in the 
executive or agency departments are con- 
templated. William B. Meikle will continue as 
president and Wilfrid M. Cox as vice-president. 
The board of directors will continue to func- 
tion as at present constituted, 

The British America has a_ world-wide 
agency plant, which will not be disturbed. The 
almost unlimited facilities of the Crum & 
Foster group will be used to the fullest extent 
to back up this plant. 

The British America has a paid-in capital of 
$1,399,000, divided into $550,000 of preferred 
and $849,000 of common. As last reported 
at the beginning of 1922 the company had total 
admitted assets of $3,628,639. The company 
entered the United States in 1874 and during 
1921 had a total premium income amounting 
to $1,395,595. This business was practically all 
fire insurance. The total admitted assets of the 
United States branch as of December 31, 1921, 
were $2,256,915. The company was involved in 
both the Baltimore and San Francisco con- 
flagrations and settled all losses in both 
promptly and satisfactorily. 


New York Agents Hold Regional Meeting 

What is regarded as one of the most practical 
movements in the history of insurance agency 
organization is a series of regional meetings 
now being held by the New York State Asso- 
ciation of Local Insurance Agents. 

They are part of a plan of President Frank 
L. Gardner and his associates to bring to the 
service of each community all the information 
possessed by the leaders of both State and Na- 
tional associations. No cut-and-dried program 
is laid out, it being announced that each com- 
munity is to present and discuss its own partic- 
ular problems. 

The first meeting was held on January 25, at 
the Powers Hotel in Rochester. The National 
Association was represented by Thomas C. 
Moiat, vice-chairman of the executive com- 
mittee, 

The second session will be held at Elmira on 
February 8, and Poughkeepsie on February 9. 
Poughkeepsie being the home of President 
Gardner it is anticipated that this session will 
be somewhat in the nature of a general review 
of what has been done at the others, plus atten- 
tion to any special local problems. 

In addition to the officers of the National As- 
sociation and President Gardner of the New 
York Association, there will be addresses at 


one or more of the sessions by T. A. Haskell, 
president of the Insurance Federation of New 
York; George E. Turner, general counsel for 
the Casualty Information Clearing House of 
Chicago, and Lawrence Daw, assistant secretary 
of the New York fire rating organization. 


Would Repeal Reciprocal Laws 

Maptson, Wis., January 29.—Repeal of the 
reciprocal insurance laws of the State was pro- 
vided in a bill offered in the Senate Friday 
morning by Senator H. J. Severson of Waupaca 
county. If this bill is enacted into law it will 
put an additional sum of from $100,000 to 
$150,000 into the State treasury, 

Before 1915 all insurance companies operat- 
ing in the State selling fire and casualty insur- 
ance paid the same rate of 2 per cent on their 
premium income. In that year a law was en- 
acted which provided that companies from other 
States operating in Wisconsin would be 
exempted from the 2 per cent tax if their States 
did not tax Wisconsin companies operating 
within their borders. 

The result has been that all companies in 
Connecticut operating in pay no 
tax. Other States have only a small tax which 
results in a greatly reduced tax collection from 
their companies operating in Wisconsin, 


Wisconsin 


Railroad Insurance Association 

The above-named organization began opera- 
tions March 1, 1920, on the return of the rail- 
road properties to the railroad corporations 
by the United States Government. Its object 
is to provide a convenient, centralized organiza- 
tion to handle and take care of the large vol- 
ume of business and details incident to rail- 
road insurance. It embraces twelve of the 
leading companies as follows: Home, New 
York; Hartford Fire; Royal of Liverpool; 
Liverpool and London and Globe; Firemans 
Fund, San Francisco; Commercial Union, Lon- 
don; Globe and Rutgers, New York; Western, 
Toronto; American Eagle, Continental and 
Fidelity-Phenix, New York; Insurance Com- 
pany of North America, Philadelphia. The 
association maintains an inspection department, 
which provides valuable service for the insur- 
ance companies and the railroad companies. The 
advisory committee includes Wilfrid Kurth, 
Ernest B. Boyd, F. E. Locke, Paul L. Haid and 
Thomas H. Anderson. Charles N. Rambo is 
manager and J. B. Miller is secretary of the 
association. 


Standard American Promotions 
The Standard American Fire Insurance Com- 
pany of Chicago has announced the promotion 
of C. H. Turner to second vice-president and 
managing underwriter, L, M. Risley to treas- 
urer, George H. Branch to assistant secretary 
and O. C. Siebert to assistant treasurer. 


‘Delaware Agents Organize 


The Delaware Association of Insurance 
Agents has been organized, Albert W. Bird, 
Wilmington, was elected president. 
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NEW FIRE INSURANCE COMPANY OR- 
GANIZED IN JACKSON 


Is Fourth Company to Be Formed Since 
Suits Against Outsiders 

Jacxson, Miss., January 29.—Certificates of 
Incorporation were issued Friday by Secretary 
of State Joseph W. Power for the fourth fire 
insurance company organized in the State of 
Mississippi within the past two years. The 
new company is styled “The Jackson Fire In- 
surance Company” and capital stock is listed 
at $100,000, divided into 5000 shares. Business 
is to be started when $50,000 capital stock and 
$50,000 surplus is paid in. 

Officers of the new concern, elected at a meet- 
ing of the directors held Thursday, are: Frank 
Montague, Hattiesburg, president; P. Moses, 
Sumter, S. C., vice-president; E. L. Browne, 
Jackson, secretary; S. C. Roper, treasurer, and 
P. Moses, Sumter, S. C., general manager. 
General offices will be located in Jackson. 

All capital stock has been paid in and oper- 
ations will be started as soon as the necessary 
stationery is received and license secured. No 
capital stock will be offered the public, present 
stockholders having taken it up as soon as it 
was placed on the market. 


EXPERIENCED MAN MANAGER 

P. Moses, general manager and vice-presi- 
dent of the new organization, is an insurance 
man of many years’ experience. In addition to 
the Jackson Fire Insurance Company he is in- 
terested in the Palmetto Fire Insurance Com- 
pany and the Fidelity Fire Insurance Company, 
both of Sumter, S. C. He is the largest stock- 
holder in the new corporation, holding approx- 
imately 90 per cent of the stock. 

Approval of the charter and constitution of 
the company was made Tuesday by Insurance 
Commissioner T. M, Henry. 


MAY ORGANIZE A MUTUAL 


Hotel Men Consider Project—Gather 
Statiscal Data 

Statistics on fire, compensation, general lia- 
bility and elevator insurance are being brought 
together by an investigation committee of the 
American Hotel Association, which may be the 
basis for a mutual company again being pro- 
jected. When the Hotel Liability Insurance 
Company of Massachusetts was started in 1920 
it succeeded in insuring about fifty charter 
members. In March, 1921, this company’s lia- 
bility was reinsured in the American Mutual 
Liability of Boston and at the meeting of the 
officers of the Hotel Liability Company in 
Boston on December 9, 1922, a vote to close 
the company was approved. 

A Notable Purpose 

INDIANAPOLIS, IND., January 29.—The Indiana 
Fire Protection Association was organized here 
last week at a meeting of chiefs of fire depart- 
ments and representatives of water companies 
in several of the principal cities of the State. 
The announced object of the organization is 
to secure a reduction of at least $5,000,000 in 
the annual fire loss in Indiana. 
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CRUM & FORSTER 


GENERAL AGENTS 
110 WILLIAM STREET NEW YORK CITY 


United States Fire Ins. Co., N. Y. 
Richmond Ins. Co., N. Y. 
Potomac Ins. Co., Washington, D. C. 
The North River Ins. Co., N. Y. 
Union Fire Ins. Co., Buffalo, N. Y. 
United States Underwriters’ Policy, N. Y. 
Guaranty Fire Assurance Corp., N. Y. 


F. M. —. ~. —— Dept. HAROLD JUNKER, Mgr. Pacific Coast Dept. 
Freeport, Illinois San Francisco, California 














RITISH AMERICA ASSURANCE CO. 
TORONTO, CANADA 


INCORPORATED 1888 


FIRE, EXPLOSION, RIOTS, CIVIL COMMOTIONS 
AND STRIKES 
UNITED STATES BRANCH 
January 1, 1922 





I OE circ eiuues cock ews seas SeaRbe $2,256,915 
ETI PET OT OT re 1,601,036 
SEE SEES POTEET $655,879 


W. B. MEIKLE, President and General Manager. 








NORTHERN INSURANCE Co. 


OF NEW YORK 
WILLARD S. BROWN & CO., General Managers 
1 Liberty Street, New York 


JOSEPH W. BECK, Special Agent GUSTAVUS B. HOLT, Special Agt. 
56 Richton Ave.. Detroit, Mich. 72 Kilby Street, Boston, Mass. 
W. &. RAY, Special Agent FRANK G. DELA HUNT, 
Terre Haute, Ind. Special Agent 
726 Racine Street, Milwaukee, Wis. 
C. C. CRANDALL, Special Agent ERIK LINDSKOG Special Agent 
Cambridge Springs, Penn. 7 W. Lake St., Minneapolis, Minn. 





RICHARD W. WETZEL 
1526 Bryden Road, Columbus, Ohio 





Stability with Fraternity 


The Fraternal Aid Union 


A Fraternal Beneficiary Association that Issues 
MODERN LIFE INSURANCE CONTRACTS 
ON THE LEGAL RESERVE BASIS 








Assets of Three Million Dollars 
Operating in Thirty-eight States 





SOMETHING DIFFERENT 





If Interested, address 


V. A. YOUNG, Supreme President 
LAWRENCE, KANSAS 














GOOD AGENTS 
Wanted by 


SOUTHERN UNION 


Life Insurance Company 
of 


WACO, TEXAS 
The Conservative Texas Company 

















(reneral eeident 


FIRE AND LIFE 


Dey 
ir a ASSURANCE CORPORATION. Lid. 


J RICHA2DSON, United States Manager 


GENERAL BUILDING - 47! & WALNUT STS. 
PHILADELPHIA 










UNION HISPANO AMERICANA 


FIRE AND MARINE 
INSURANCE CGOMPANY 
31 SOUTH GIILLIAM STREET 
New York 
MARINE INSURANCE AND REINSURANCE 
FIRE REINSURANCE 


TELEPHONE BROAD 4478 





























ACTUAL MARKET VALUES USED FOR ALL SECURITIES INSUR ANCE GENER AL CASUALTY 
eo ~nnthelgaaaa and SURETY INSURANCE 
FIREMEN G INSURANCE COMPANY Pa Workmen’s Compensation, Automobile 
OF NEWARK “ GE NER ALY. Ke 6 Health, Accident, Plate Glass, Res- 

4 © Dw idence, Burglary, etc. 
mee, ape enb: eee aes C SLAY Fidelity and Surety Bonds. 
Surplus to Policyholders, $4,090,571 ‘2 U M3 F 

aaa samurai Kay GENERAL CASUALTY & SURETY C0. 
D. H. Regt NEAL BASSETT, V.P. and Mgr. ELMER!IH. DEARTH, President 
ellie oo aa 606 Woodward Ave., Cor. Congress Detroit, Mich. 
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[FIRE INSURANCE NOTES AND EVENTS 


NEW YORK SURVEYS: 

Possibly It Is the Coal.—Running over re- 
cent fire reports there appear to be an unusual 
number of fires originating in dwelling prop- 
erties. Possibly this is partly due to the fuel 
conditions, because the number seems quite out 
of proportion to previous years. 

Fires in Sprinklered Risks.—Sprinkler 
Bulletins No. 1858 and 1859 of the New York 
Fire Insurance Exchange list twenty fires with 
quite a favorable result, inasmuch as sprinkler 
action is concerned. In one case there was no 
damage; in fourteen cases the damage was 
slight; in three cases it was moderate, and in 
two cases considerable. 

How a Sprinkler May Cause a Fire.—For 
some unknown reason a sprinkler opened di- 
rectly over a small lime elevator opening, wet- 
ting lime around the base of the elevator and 
causing it to slake. The resulting fire followed 
up the elevator shaft, ignited the woodwork at 
the second floor and damaged the building 
near the roof. The operation of twelve sprin- 
klers, Globe type, extinguished the fire. 


The Insurance Institute.—A meeting of the 
executive committee to dispose of important 
business is planned for the early part of next 
week, A great deal of interest in Institute 
work has been aroused by the receipt of news 
from London under date of the 18th of January 
that the total number of candidates for ex- 
amination in the Chartered Insurance Institute 
is 5224, and the number of examination papers 
24,525. This registration and papers are 
drawn from a population practically hali of 
that of the United States, and let us hope that 
it is only a forecast of what will be taking 
place in a few years in this country, that fore- 
casting being of course at least 10,000 sitting 
for examinations and a corresponding number 
of papers submitted. 

Is It Equitable?—For two years in suc- 
cession now the city of New York has had an 
unprecedentedly high loss ratio without any indi- 
cations that a lesser one is in sight. It is im- 
portant to remember in connection with this 
fact that it is not due to any one or two serious 
fires and, of course, to nothing approaching a 
conflagration, but to a sfeady run of fires. 





When it is remembered that in the city of New 
York approximately $50,000,000 are paid for 
fire insurance premiums, which is about 10 per 
cent of the total premiums of the United States, 
it will be appreciated that a loss ratio on that 
volume which reaches 80 per cent is sufficient 
to make everybody interested pause and reflect. 
The rest of the United States, of course, will 
hardly consent for a very long time to allow 
that to go on and make up the balance. Prob- 
ably the new wine cannot be poured into the 
old bottles of underwriting and some changes 
are called for. Possibly the two interests, 
namely, underwriting and loss adjustments, 
must both be considered from the angle estab- 
lished by a large control of the business in the 
city of New York by brokers. No one should 
shut his eyes to the seriousness of the problem. 


PHILADELPHIA NOTES 

New Quarters for Stokes, Packard, Haugh- 
ton & Smith.—Stokes, Packard, Haughton & 
Smith have leased large quarters in the old 
Stock Exchange building on Third street for 
occupancy as offices during the erection of 
their new fireproof office building, which will 
go up on the site of the buildings now occupied 
by them on the southeast corner of Walnut and 
Fifth streets, where for several years this large 
progressive general agency has had its home. 
The new building will be the last word in con- 
struction and will probably house a number of 
other agencies and companies jin addition to 
their own. 

United Firemens to Move.—As soon as 
the annual statement of the United Fireméns 
Insurance Company of this place is completed, 
its executive offices will be moved to New York 
city. Recently in an address before the Fire 
Insurance Society here on the occasion of its 
annual banquet, William A. Law, president of 
the Penn Mutual Life Insurance Company, re- 
ferred with regret to the fact that Philadelphia 
had lost during the past ten years its standing 
as a large insurance center. The loss of the 
United Firemens from Philadelphia as a com- 
pany which concentrated its entire operations 
at this point is another indication of this back- 
ward step for the Quaker City. 


BOSTON AND VICINITY 

Would Investigate Insurance—The Massa- 
chusetts Senate has adopted a resolution calling 
for investigation of the insurance business by a 
committee consisting of two members of the 
Senate to be appointed by the President and 
four members of the House of Representatives 
to be appointed by the speaker. The resolution 
is quite exhaustive in its scope, dealing especially 
with rates, premiums, investments, etc. 

Made Insurance Bills Before Legislature.— 
Some seventy-five bills having to do with 
insurance matters have been filed for the con- 
sideration of the Massachusetts Legislature. 
Hearings on these will start next week. 

New England Agents.—The 
England conference of agents was discussed at 
an informal meeting of the New England Ad- 
visory Board, held at the Boston City Club 
yesterday, 

High Fire Loss for Somerville——The fire 
loss for Somerville, one of Boston’s popular 
suburbs, was double during 1922 that of 1921. 
The totals compare: 1922, $456,852.73; 1921, 
$202,831.97. 

Appointed Special for Standard.—George 
M. McCarthy of Boston has been appointed 
special agent for New England and New York 
State (exclusive of New York city) for the 
Standard of Hartford. Mr. McCartiivy has had 
a wide experience in the insurance field. 


next New 


Heavy Loss in Boston Fire.—A fire which 
eutted the McDonald block at 118-28 Lincoln 
street Monday night caused the heaviest loss 
Boston has seen for many months. Figures 
are not yet available, but estimates show that 
the total loss may reach as high as $800,000. 

New England Insurance Exchange——The 
principal speaker at the fortieth anniversary 
dinner of the New England Insurance Ex- 
change will be W. P. G. Harding, chairman of 
the N. E. district of the Federal Reserve Bank, 
and Thomas Donaldson, former Insurance Com- 
missioner of Pennsylvania. The dinner will be 
held March 9 at the Copley Plaza. 


—Charles Cotman has been appointed Sttae agent 
for Louisiana for the Columbia Insurance Company, 
New Jersey. 








FIRE AND ALLIED LINES 
REINSURANCE ONLY 





CEDAR RAPIDS , IOWA 


SURPLUS TO POLICYHOLDERS 
ONE MILLION DOLLARS 
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Condensed Statement of 


EMPLOYERS INDEMNITY CORPORATION 


E. G. TRIMBLE, President 


KANSAS CITY, MISSOURI 





At the Close of Business, December 31, 1922 














ASSETS 

| a a a a rr ee $80,893 . 68 
Real Estate Mortgages........... 0... cc cece cece eee 686,436 .99 
ees  h—h—— a a ee 1,213,655 .20 
Colfateral Loams.... .. 6c cc ccc cee ces csavvwsbevus 92,866.08 
Casts tr Bamks... gn. nc occ vc cc cee cece dew ee ac wwe 281,671.75 
Premiums in Course of Collection................... 287,076.03 
pet a re 29,755.35 

Total Admitted Assets.................... $2,672,355.08 

LIABILITIES 

Reserve for Losses. ...........0ccccseuecccccecuees $858,737 .23 
Reserve for Unearned Premiums.................... 507,141.90 
Accrued Commissions...................00e eee eeee 43,518.81 
eg gt ae 36,200.00 
CMU TROREEYO. oc 5 ccs cece ws tinesdataeen 150,000.00 
ee a re ee ae 5,000.00 
Capital Stock... ......66.-0..0..+.-s SIOGOOB.00 
Ry S85, SG phd cate wane esha dhe nda we 371,757.14 
Suriies to PolieyRaiiers... . 0c... 6.6 cscs av vwvwnes de 1,071,757 .14 

NG ss v.00 ew xs Ke RRS Ress KOE ea E SE eda $2,672,355.08 

E. G. TRIMBLE, President 
KANSAS CITY, MISSOURI 
New York 


Chicago 


50 Pine Street 
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NO ACTION YET 


Companies in Pittsburgh Meeting 
Unable to Reach Conclusion 


DISSENSION CONTINUED 


Union and Bureau Members Attend—Non- 
Affiliated Companies Send No 
Representatives 
PirrspurGH, Pa., Jan. 30.—Nothing tangible 
resulted from the acquisition cost meeting of 
Western Union and Western Insurance Bu- 
reau companies held at the William Penn hotel 
to-day. Further sessions will be held to-mor- 
row. Representatives of the Union and the 
Bureau will hold separate meetings in the morn- 
ing, and in the afternoon there will be another 

joint meeting of all companies. 

Seventy-nine companies, of which thirty were 
of Bureau and forty-nine of Union affiliation 
answered to the roll call. Although invitations 
had been extended to all unaffiliated companies 
to participate in the discussion, none were repre- 
sented. 

The detailed report of the joint conference 
committee of Union and Bureau companies, as 
arrived at following several days’ discussion at 
French Lick, was presented and discussed sec- 
tion by section, but no details were permitted 
to reach the representatives of the press. The 
printed report was placed in the hands of duly 
qualified representatives of companies, with 
strict instructions that it was to be treated as 
absolutely confidential until finally disposed of 
following discussion. 

There appears to be unanimity of opinion that 
some action will result from the deliberations, 
and that such action as is taken will be in 
direction of reduced acquisition costs, which 
subsequently will be reflected in rates for in- 
surance. 


E. R. Kennedy Recuperating from Injury 

Elijah R. Kennedy, one of the leading fire 
underwriters of New York, and member of 
the firm of Weed & Kennedy, has brought suit 
against the Brooklyn Rapid Transit Company 
for injury received in September, 1922. Mr. 
Kennedy claims that as he was going through 
a side door, as usual, on a subway train, to 
make his exit at the Seventh avenue station in 
Brooklyn, the door closed upon him with suffi 
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cient force to break his right hip, thus causing 
him to fall violently to the floor, with part of 
his body outside upon the platform. 

For many weeks he was confined to bed at 
his home, 33 Prospect Park West, suffering 
great pain, and visited constantly by physician 
and surgeon, and attended by nurses day and 
night. Mr. Kennedy’s many friends in the in- 
surance world will be gratified to learn that he 
is recovering, though slowly, from this severe 
injury, and is now able to move about on 
crutches, and even occasionally to descend from 
his bedroom to the main floor of his residence. 
He will, however, be kept at home for some 
time. Mr, Kennedy has enjoyed a wide acquaint- 
ance and can draw upon a vast fund of inter- 
esting recollections. 


Essentials of the Fire Insurance Business 

A revised edition of the above-named book, 
by Edward A. Ketcham and Murray Ketcham- 
Kirk, has been issued, and will be found of 
value by students of fire insurance. This re- 
vised edition embraces nearly 400 pages of 
matter designed for the use of officials and 
employees of companies, students in colleges, 
business colleges, etc., State and local agents, 
accountants, and others interested in fire in- 
surance. Business men might also read this 
book to their advantage. A vast amount of 
information as to the history and conduct of the 
fire insurance business is embraced in this work, 
which is divided into eleven chapters, each of 
which contains numerous subdivisions. The 
chapter titles are: 

Primary Elements of Insurance, Common 
Terms and Principles; Early History of Fire 
Insurance; Fire Insurance in the United, States; 
Federal Supervision of Fire Insurance; The 
Inner Office Work of an Insurance Company; 
Fire Insurance Accounting; Supervision and 
Executive Work; The Agent and His Work; 
Building Materials and Construction; Hazards 
and Prevention; Measurement of Fire Haz- 
ard—Rating of Risks. 

A systematic study of “Essentials of the 
Fire Insurance Business” by young men and 
women who desire to make insurance their 
vocation will develop a wider range of knowl- 
edge and increased efficiency. Companies would 
find it beneficial to their employees and their 
business to supply copies of this textbook for 
the use of employees and valued agents. Its 
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price is $4.50 per copy, with discounts for 
quantity orders; and it can be obtained from 
The Spectator Company. 


Extracts from Statements of Fire and 
Marine Insurance Companies 


Surplus 
NAME AND LOCATION to Policy- 
oF CoMPANY Dec. 31 Assets holders 


American Eagle, N. Y.. 1922 $6,579,666 $2,780,663 
1921 5,439,108 2,282,187 


Atlantic Mutual, N. Y.. 1922 13,441,983 4@7,303,245 
1921 15,487,060 4a6,242,252 


3ankers& Shippers, N.Y. 1922 3,955,331 1,700,922 
1921 3,554,615 1,461,240 

Carolina, Wilmington... 1922 189,120 131,333 
1921 183,004 130,971 

Central Fire, Baltimore. 1922 2,259,949 1,640,758 
1921 2,082,678 1,534,288 

Continental, N. Y...... 1922 49,770,190 27,071,150 
1921 43,389,862 22,139,299 

Farmers, Cedar Rapids. 1922 1,984,744 1,084,039 
1921 1,394,729 654,744 


Fidelity-Phenix, N. Y... 1922 36,820,785 *18,118,173 

1921 29,189,830 11,096,501 
Home, New York...... 1922 79,391,575 35,631,326 
1921 75,931,551 32,964,168 


Importers & Exporters, 1922 ,821,801 1,224,963 
WooSs ctdcarcdudaess 1921 2,741,410 1,127,691 
Iowa Mfrs., Waterloo... 1922 366,078 151,059 
1921 389,538 189,369 

Liberty Fire, Louisville. 1922 614,191 500,592 
1921 546,645 483,036 

Mill Owners Mutual, Des 1922 1,806,742 4886,226 
QIU a o's enn xecwetars 1921 1,699,911 $920,862 
Nat’l F. & M., Elizabeth. 1922 467,577 155,729 
1921 364,711 113,055 

Pacific Fire, N. Y...... 1922 3,320,902 1,406,289 
_ 1921 2,984,929 1,246,129 
Security Fire, Davenport, 1922 1,178,100 412,193 
lie Sale aca tee rar tera ae 1921 1,145,226 350,889 
St. Paul F. & M., St. 1922 20,517,281 10,079,232 
Paw cas eccacnauaeans 1921 19,760,045 8,383,808 
Union Automobile, Lin- 1922 820,539 324,491 
Cth, NRG 6 cccwse es 1921 623,326 242,412 





* Includes $2,500,000 capital and $1,000,000 surplus 
paid in. 7 Includes $200,000 permanent fund. ¢ In- 
cludes $100,000 permanent fund. 

a Includes certificates of profits outstanding. 





Underwriting Results in 1922 


Underwrit’g Underwrit’g 


Income Profit (+) 
NAME AND Location oF Co. Earned or Loss (—) 
Central Fire, Baltimore.... $323,710 +$7,271 
Iowa Mfrs., Waterloo...... 125,116 —47,955 
Nat'l F. & M., Elizabeth... $2,784 +673 
Security, Davenport, Ia.... 453,487 +21,362 








Union Indemnity Gets Title Company 

It is announced that the Union Indemnity 
Company of New Orleans has acquired the 
Louisiana Abstract & Title Guarantee Co. It 
is proposed to extend the usefulness of the 
title company, which will in future be known 
as the Union Title Guarantee Co., Inc., and 
the latter will have the same officers as the 
Union Indemnity Company, 
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M. J. AVERBECK, Chairman of the Board 
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Head Office: 709 Sixth Avenue, New York 


Organized 1859 


NATIONAL LIBERTY 


INSURANCE COMPANY OF AMERICA 


Western Dept., 207 North Michigan Blvd., Chicago 


Losses paid since organization over 54 millions. 


DISTINCTIVE AGENCY SERVICE IS MAKING THE NATIONAL 


C. H. COATES, President & 







INSURANCE ISSUED 








Fire Automobile 
Tornado Windstorm 
Rent and Rental Values 
Explosion and Riot . 
Use and Occupancy 


Sprinkler Leakage 























LIBERTY AGENT THE MOST WIDELY ADVERTISED INSURANCE 


Tourist Baggage 
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MAN IN HIS HOME TOWN. _ THINK IT OVER! 
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UNITED STATES BRANCH 
, 110 WILLIAM STREET, NEW YORK, N. Y. 


HORATIO N. KELSEY, MANAGER 








EVERY INSURANCE MAN 


Who travels as Solicitor, Auditor, . 
Inspector or Adjuster i is 


ELIGIBLE 
TO THE 


lowa State Traveling Men’s Association 


“Oldest and Best’’ 








Accident Insurance at Cost 
Never Excéeded $9.00 per year 
Weekly Indemnity $25.00 
Death Benefit $5,000—$10,000 


Insurance to May 1, 1923, for $2.00 


Write tor Application Blank 
H. E. REX, Sec’y-Treas, DES MOINES, IOWA 

















“The Leading FIRE INSURANCE Co. of America” 


WM. B. CLARK, President 


More than a Century of Service 


Tourists’ Baggage 
Salesmen’s Samples 
Transit Floaters 
yaNotae)eele)o)t (me Balle a Be-belste 
Explosion 

Riot and Civil Commotion 


Fire Rental Value 

§ Marine Use and Occupancy 
Automobile Profits 
Tornado Sprinkler‘ Leakage 
Rent Registered Mail 
Leasehold — Parcel Post 


Losses Paid over $210,000,000 











E. KIMBALL, Pres’t GUY E. WELLS, Vice-Pres’t WM. C. DOOLITTLE, Asst. Sec-Treas. 


CLEVELAND NATIONAL 


FIRE INSURANCE CO. 
CLEVELAND, OHIO 


Because it is s human institution, an Insurance Company cannot be greater nor better 
than the men—officers and agenta—engaged i in its service. 
hat service is a public a for upon these men the property interests depend for the 
protection the Company f 
There must be efficiency of the highest order and efficiency rests upon close and intelli- 
gent co-operation between ement and agents. 
With all the facilities it can extend to agents, the CLEVELAND NATIONAL guar- 
ane owe of co-operation to them 
NT THAT KIND OF COMPANY YOU HAVE A PLACE IN YOUR 
AGENCY | FOR THE CLEVELAND NATI 


ARCHIBALD ncn Sec.-Treas. and Manag. Underwriter. 























Great American 
Insurance Company 


New Pork 


INCORPORATED - 1872 


STATEMENT JANUARY 1, 1922 


CAPITAL 


$10,000.000.00 


RESERVE FOR ALL “OTHER LIABILITIES 


20,592,.997.95 


T SURPLUS 


12,213,010.92 
42.806.008.87 


133,275,321.56 


THE SECURITIES OF THE COMPANY ARE BASED 
UPON ACTUAL VALUES ON DECEMBER 31, 1921 


United States Government Bonds 
owned by the Company equal its 
Capital Stock of $10,000,000 


Home Office, One Liberty Street 
New York City 


Western Department 
WALTER H. SAGE, Gen’l Mer. 
W. L. LERCH, Manager 
76 West Monroe St., Chicago, IIl. 

Boston Office 


ROGERS & HOWES, Managers 
4 Liberty Square, Boston, Mass. 


Pacific Department 
GEORGE H. TYSON, Gen’l Agent 


10 Sansome Street 
San Francisco, California 


Marine Department 


WM.H.McGEE & CO., Gen’! Agts 
15 William Street, New York City 
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Fire Insurance 














Cc. BARDWELL, President 
iy NORWINE, Vice-President 
WM. SCHROEDER, Vice-President 
R. WEYMEYER, Vice-President 
VICTOR J. MILLER, Secretary 
GEO. M. SEITZ, Asst. Secretary 
CHAS. W. DAVIS, Asst. Gen. Mgr. 
CLEM DECK, Asst. Treasurer 
R. A. TIMM, Auditor 


The Liberty Fire 


Insurance Co. 
OF ST. LOUIS, MO. 
Statement Dec. 31, 1921 





ASSETS 

Mortgage Loans......... $66,000 
Ree... sees ete, 
Roe Rie car aioletseaie cevesmeiousioce eres 101,940 
(Sl SR ee cre aire mre kor cer 28,875 
Agents Balances.............. 82,536 
Interest Accrued............. 16,748 
Other Assets. .....062.ss0c0+  BQIQ4 

$1,002,702 

LIABILITIES 
Unearned Prem. Reserve...... $432,147 
Unadjusted Losses............ 111,131 
Other Liabilities.............. $1,579 
Capital Stock...$200,000.00 
Net Surplus.... 177,845.00 

Surplus to Policyholders....... 377,845 

$1,002,702 

Results Since January I, 1922 

Increase in Assets............ $66,309 
Increase in Reserve......... 103,071 
Decrease in surplus..... 66,940 

















“Superior Service Satisfies’’ 


SUPERIOR 
FIRE INSURANCE 
CO. 


PITTSBURGH 
Incorporated 1871 


A. H. TRIMBLE, President 


EDWARD HEER, 
Vice-President and Secretary 


J.D. C. MILLER, Secretary 





Why not make room in your 
agency for a conservatively- 
managed, medium-sized 
American Company whose in- 
demnity, treatment of agents 
and assured, will bear in- 
spection for half a century? 


Capital.......... $ 700,000 


Surplus to Policy 
Holders....... 1,450,401 


Assets........... 3,509,765 








VIRGINIA AND THES. E.U.A. 


Rumored That Legislation Will Be 
Sought to Oust the Association 








AFFIDAVIT REQUIRED FROM RESI- 
DENT OFFICER OR AGENT 





Must Disclaim Any Agreement Controlling 
Commissions 


(Special Dispatch to THe Specrartor) 


A report has gained currency in New York 
that Hon. Joseph Button, Insurance Commis- 
sioner of Virginia, will insist on Virginia be- 
ing left out of the South Eastern Underwriters 
Association as a result of the several confer- 
ences held in Richmond on December 14 and 15 
between Col. Button and the committee of nine 
company executives, and that if the companies 
are unwilling to divorce Virginia from the 
S. E. U. A. that he might make some of the 
Northern managers swear to the fact that 
they have no agreement regarding paying com- 
missions to agents. 

The Virginia law on this subject reads as 
follows: 


It shall be unlawful for any fire insurance 
company, association, or partnership, authorized 
to do business in this State, to enter into any 
compact or combination with other fire insur- 
ance companies, associations or partnerships, to 
make or require their agents or employees to 
enter into any compact, agreement or pledge 
for the purpose of governing or controlling 
the commissions or compensations paid said 
agent. For any violation of this section, any 
such company, association, or partnership shall 
pay a fine of not less than $250 nor more than 
$500, and its license to do business in this State, 
shall, after such violation shall have been ascer- 
tained, be revoked by the Commissioner of In- 
surance; nor shall such company thereafter be 
permitted to do business in this State until 
after the lapse of twelve months from such 
revocation of license. 

Commissioner Button was interviewed by a 
representative of THe Specrator last week and 
was asked to make a statement relative to the 
Virginia situation. He did not express any 
intention of forcing Virginia to withdraw from 
the South Eastern Underwriters Association. 
However, he did call attention to the section of 
law quoted above, and stated that in the past he 
had invariably accepted in good faith the aff- 
davits as filed by the companies, and attested 
Ly local agents, and that he would continue to 
accept these affidavits. He said that the re- 
sponsibility for the affidavits rested upon those 
signing them, and that if they were ever called 
into question that the affiants and not the Vir- 
ginia Insurance Department would be account- 
able. 

In this connection, a special session of the 
Virginia legislature has been called to assemble 
on February 24, and it is rumored among cer- 
tain local agents in the State that an effort may 
be made to have the Virginia law amended so 
as to force the South Eastern Underwriters As- 
sociation out of the State altogether. Col. But- 
ton said, in speaking to THE SpecTaTor’s rep- 
resentative, that he had no knowledge of this 
movement. 
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What the Insurance Federation of America 

Is Contending For 
(Continued from page 4) 
in railroad stocks and bonds to the extent of 
$1,679,846,344. It does not know that the ad- 
mitted assets of the companies belonging to the 
Association of Life Insurance Presidents total 
$7,447,402,086. It does not know facts of equal 
import concerning the fire insurance and the 
casualty insurance companies, The public should 
be informed in regard to insurance funda- 
mentals, in regard to kinds of insurance carriers, 
in regard to the benefits of insurance. A public 
which is uninformed in regard to insurance mat- 
ters is a likely convert to the agitator who 
wants to do away with private enterprise in the 
field of insurance. 

Insurance men should most vigorously op- 
pose the establishment of additional State in- 
surance funds. We have too many of them 
now. Every State insurance fund established 
is an additional step toward a scrapping of our 
representative form of government and our 
present system of economic organization. In 
1921, a total of 38 State insurance bills were 
introduced in 21 States and the United States 
Congress. With a single exception, all of 
these bills were either defeated or rendered 
innocuous and ineffective. The last one was 
defeated on January 22d, when the Fitz- 
gerald Bill went down to defeat in the House 
of Representatives at Washington. The defeat 
of this particular bill was a splendid victory 
for the Insurance Federations. 


escdies! 
of Watertown TBs 


69th 
ANNUAL STATEMENT 


JAN. Ist, 1922 


Capital........ $1,000,000.00 
Assets......... 7,518,599.03 
Liabilities..... 4,877,687.25 


Net Surplus to 
Policyholders. 2,640,911.78 


Fire, Marine, Windstorm, Automobile, 
Sprinkler Leakage, Riot, and 
Explosion Insurance 








New York State 
F. F. Buell, General Agent, Troy 
E. J. Parmelee, S. A., Syracuse 
H. H. Porter, Watertown, N. Y 
New England 
Geo. Shaw, General Agent, 116 Milk St., Boston 
H. H. Landon, S. A., Springfield, Mass. 
Middle Dept. 
E. A. Morrell, S. A., 205 Walnut Place, Phila. 
Northern New Jersey 
Jas. J. Garland, S. A., 514 Eighth Avenue, Bklyn. 
New York Suburban 
W.P.Phillips, Exec.S. A., 1506 E.17thSt., Bklyn 
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FEDERAL SURETY COMPANY 


DAVENPORT, IOWA 








Condensed Statement, December 31, 1922 

















. ASSETS LIABILITIES 

ar rs — : : : ; : : : : : . ‘ ; ; — $ pe Due Other Companies for Reinsurance... $ 12,204.51 

Government Bonds................. 139,888.94 RESERVES 

First Mortgage Real Estate Loans...... 445,930.00 For ties... .. oe $ 80,879.44 

Premiums in Course of Collection....... 173,663.09 

Accrued Interest...............---. 14,331.49 For Taxes............ 7,952.04 

2 Receivable....... re rer 170,715.01 For Commissions....... 26,154.96 

einsurance Due.................. 6,226.66 . 
SS SEC OTe eT PET eee 4,574.18 eign snc aoe es See sbiaaarscpttig 
All’ @ther letabilities...2.-c..05.4%.<.45 11,822.35 

Gross Assets... .....-.-.----5 CRT re GUN so os ut Ph dv gee oces 184,392.76 

Less Assets Not Admitted: 

Bills Receivable....... . $170,715.01 CAPITAL FULLY PAID-IN IN 

Premiums Prior to Sept. 30 = 3,970.57 174,685.58 MIE a's, wie aces comes tata are ae 716,425.00 

Net Admitted Assets............... $1,236,867.34 $1,236,867.34 

WRITING: 


Accident and Health, Workmen’s Compensation, Automobile, Teams, Elevator 
and General Liability, Automobile and Teams Property Damage, Burglary 
Theft, Larceny and Plate Glass Insurance. Fidelity and Surety Bonds. 








NET ADMITTED ASSETS 


1920 
July 1.................$488,912.11 
December 31 ... . $658,208.40 
1921 
July Lo... ee cece eee $869,498.85 
December 31 ... . $932,177.68 
1922 
July 1................$1,045,777.80 
December 31 .. . $1,236,867.34 


SURPLUS TO POLICYHOLDERS 
1920 


| a Swe ree er: $741,214.53 
December 31 ... . $900,817.76 








A National Institution of Service 
W. L. TAYLOR, Vice Pres. & Gen’l Mer. 
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Casualty, Surety, Ete. 




















COMMONWEALTH 
CASUALTY 
COMPANY 


PHILADELPHIA’S OLDEST 
CASUALTY COMPANY 





ACCIDENT and HEALTH 
INSURANCE 


AUTOMOBILE and TEAMS 
INSURANCE 


NO OTHER LINES 
BEST POLICIES 
LOWEST RATES 


UP-TO-THE MINUTE SERVICE 
WE SOLICIT YOUR BUSINESS 


CONSTANTLY INCREASING 
BUSINESS and FINANCIAL 
STRENGTH 

















SOUTHERN 
SURETY CO. 


Home Office, Des Moines, Iowa 





Semi-Annual Statement, 
December 31, 1921 


(Condensed from Statement to U.S. Treas. Dept.) 


Eleven Years of Steady Growth 
Prompt and Dependable Service 
to Both Patrons and Agents 





We Solicit and Write: 


Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 





Workmen’s Compensation 
Employer’s and General Liability 
Burglary and Automobile Insurance 


Let the Southern Serve You 


Admitted Assets.. $6,007,996.00 
re = 1,000,000.00 
ee 554,375.00 


DECREASE IN CRIME 


F. W. Lafrentz Draws Conclusions 
from American Surety Figures 








COMPANY HAD BIGGEST YEAR 





Decrease of 42 Per Cent in Burglary Claims 
a Remarkable Feature 

A striking decrease in the amount of crime 
during the year 1922, as compared to the sev- 
eral “crime wave” years following the war, is 
reflected in figures of the surety and burglary 
insurance business made public by the American 
Surety Company, 100 Broadway, New York. 
The decrease is marked in the case of embezzle- 
ments by trusted employees and in the case of 
burglaries, according to the report. On the 
other hand, unsettled business and agricultural 
conditions in a period of increased activity re- 
sulted in more contract® failures and bank clos- 
ings, and, judging by claims, there was decided 
increase in defalcations by local government 
officials. 

Commenting upon conditions of last year, 
President F. W, Lafrentz says: ‘The Ameri- 
can Surety Company during 1922 had its big- 
gest year in volume of business and in num- 
ber of claims presented by its clients noted a 
reduction of almost Io per cent over 1921. The 
amount of the claims incurred also averaged a 
little less than in the previous year. The 
extraordinary conditions following the war as 
concerns the dishonesty of employees seem to 
be correcting themselves and succeeding years 
should see reductions of claims of this kind. 
In the construction field the increased claims of 
1922 were the inevitable result of a record- 
building period with more contractors at work, 
handicapped 'y transportation delays, material 
shortages and labor difficulties. The inability of 
some banks :o recover from the severe agri- 
cultural depression because they could not 
further extend the time on the paper they held, 
particularly in the northwest and southwest, re- 
sulted in a continued demand on surety com- 
panies to make good on bonds on depositories 
for public funds, but it is generally believed 
that this situation will be greatly improved in 
this year.” 





The Canada Life is extending its activities in the 
United States. 


Lloyds Plate Glass Insurance Company 


An analysis of the annual statement of the 
Lloyds Plate Glass Insurance Company of 
New York, covering the year 1922, reveals the 
fact that last year was a very prosperous one 
for this old and respected company. Its in- 
vestment gains aggregated $121,783, yielding 
total gains for the year of $408,684. As the 
company had previously reported a net sur- 
plus of over $555,000, while its capital was but 
$250,000, it was deemed advisable to transfer 
$500,000 from surplus to capital, making the 
latter $750,000. The company closed last year 
with a net surplus of $383,819, and a surplus 
as to policyholders of $1,133,819, this item now 
being greater than at any previous time in the 
company’s history. In 1922 the net premiums 
amounted to about $1,000,000. 

The Lloyds Plate Glass now reports assets 
of $1,912,097, and after providing for an un- 
earned premium reserve of $504,095 and all 
other liabilities, there remains a net surplus of 
$383,819 over its capital of $750,000. The com- 
pany transacts plate-glass insurance exclusively, 
and operates in nearly all of the States and 
territories and in Canada. The company enjoys 
a fine reputation, which has been firmly estab- 
lished throughout the country during the forty- 
one years since the company was established. It 
is evident from the foregoing that the company 
occupies a very strong financial position, and 
the volume of its business indicates that it 
stands high in the esteem of agents and their 
customers, 

William T. Woods, the company’s president, 
and Charles E. W. Chambers, its secretary, 
who have held their offices for many years past, 
are active in the conduct of the business of the 
company. Frederic J. Middlebrook is vice- 
president and Robert K. Meneely is assistant 
secretary, 


National Surety to Enlarge Pittsturgh 
Branch Office 

As of February 1, the branch office of the 
National Surety Company, New York, which 
has been maintained in Pittsburgh, will be ex- 
tended to include Allegheny county, which has 
hitherto been under the supervision of the 
I-dward Ball Agency. The second floor of the 
Standard Life Building has been leased and new 


and larger offices will be opened there. 

















INSURANCE COMPANY 


AMERICAN 
AUTOMOBILE 


Home Office, Pierce Building 
ST. LOUIS 


Chas. W. Disbrow, President 





‘All Kinds of Insurance 
on Automobiles’”’ 
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Public Accountant ii Actuarial 





HARRY C. LANDWEHR 
CERTIFIED PUBLIC ACCOUNTANT 
Insurance a Specialty 


75 Maiden Lane New York City 
Telephone Beekman 3461 





DONALD F. CAMPBELL 
CONSULTING ACTUARY 


343 So. Dearborn St., Room 1100 CHICAGO 
Telephone, Harrison, 3384 





W. H. GOULD 
ACTUARY & EXAMINER 


SYSTEM REVISION 
75 FULTON ST. 25 FRANKFORT st. 
NEW YORK 














Prominent Agents and Brokers 











LEON IRWIN & CO., Inc., New Orleans, La. 


REPRESENTING 
American Eagle Auto- National Union New Amsterdam 
mobile-Hartferd National-Hartford Casualty Co. 


— — Under- nie Company 
erica 
Ph mana t Automobi le Insurance 


Fidelity Phenix 
Ingurance Underwriters BROKERS’ LINES SOLICITED 





PAUL L. WOOLSTON 


INSURANCE EXAMINER, 
ACTUARY AND ACCOUNTANT 


MAJESTIC BLDG., DENVER, COL. 


























J. L. MITCHELL 


le prepared to successfully negotiate and finance the re- 

Insurance or consolidation of either Legal Reserve, Mutual 

Assessment or Fraternal Life Companies, Associations or 

Orders. 

Temporary money advanced on strictly private 
a. 

All comm eld personal and confidential. 

Address J. mara EL 604 Masorffé Temple, Chicago, Ill. 


FRANK J. HAIGHT 
CONSULTING 
ACTUARY 


Hume-Mansur Bldg. 
Hubbell Building 


Indianapolis, Ind. 
Des Moines, lowa 








JAMES H. WASHBURN, F. A. ‘o? A. 
CONSULTING ACTUARY 
LIFE INSURANCE—Ordinary, In 
Group, Industrial and Spécial’ Classe,” 
WORKMEN'S COMPENSATION 
Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 
Cable Address: Gertract, New York 
165 BROADWAY :: NEW YORK CITy 




















3 Cedar St. i 





[SORE STINE 
) 


JULIAN C. HARVEY, F.A.1.A. 


CONSULTING 
ACTUARY 


CHEMICAL BUILDING’ ST. LOUIS, MO. 


GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 























Actuarial 


JNO. A. COPELAND 


Consulting Actuary 
JAS. R. COTHRAN 
Associate 


322 HURT BLDG. ATLANTA, GA. 


256 BROADWAY NEW YORK 
T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bldg., OKLAHOMA CITY, OKLA, 





= eee. 
0 














FACKLER AND FACKLER 
DAVID PARKS PACKLER, F. A. S. 
EDWARD B. FACKLER, F. A. S. 
WILLIAM BREIBY, F. A. S. 


CONSULTING ACTUARIES 
35 Nassau Street New York 


WINFIELD W. GREENE 


CONSULTING ACTUARY 
and UNDERWRITER 
Specializing in Casualty Insurance 
and Workmen’s Compensation 


35 NASSAU STREET NEW YORK 
Telephone, Rector 8482 





T. C. RAFFERTY 
CONSULTING ACTUARY 


Suite 714 Weightman Building 
Philadelphia, Pa. 


Complete Rate Books Formulated 


F. M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Acceuatants 


THE BOURSE PHILADELPHIA 

















A. SIGTENHORST 
CONSULTING ACTUARY 


National City Bank Bldg., WACO, TEXAS 








MILES M. DAWSON & SON 
CONSULTING 
ACTUARIES 


National Association Bldg., 36 W. 44th St. 
NEW YORK 





ABB LANDIS 
Consulting Actuary and Counsellor 
CLARENCE L. ALFORD 
Associate Actuary 


WASHINGTON, D. C. NASHVILLE, TENNESSEE 
10 Jackson Place, N. W. Independent Life Building 

















FREDERIC S. WITHINGTON, F. A. I. A. 
_ECONSULTING ACTUARY 


402-404 Kraft Building 
Telephone Walnut 3761 


Des Moines, lowa 


SAMUEL BARNETT 
CONSULTING ACTUARY 
INSURANCE LAWYER 


ATLANTA, GA 


502 Forsyth Bldg. 














WOODWARD & FONDILLER 


Joseph H. Woodward, F. A. S. 
Richard ‘Fondiller, 
Member of the New York Bar 


CONSULTING ACTUARIES 
Examinat ons and Audits in all Branches of lnsurance 


43 Cedar Street, New York 








A Policy Saved is a Policy Made 
THE OTIS HANN COMPANY, lac. 


“Life Insurance Service’’ 
10 So. La Salle St. Chicago, Ill. 
“20 Years’ Experience Backs Our Service” 











L.A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


29 South LaSalle St., Chicago 


Successors to 
Marcus Gunn, Consulting Actuary 
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Casualty, Surety, Etc. 














Actuarial Federal Surety Company’s Progress Taylor; vice-president, George E. Decker, 
errs The year just closed was one of excellent M. D.; secretary and treasurer, Frank B. Yet- 


w. B. YOUNG 
CONSULTING ACTUARY 
AND ACCOUNTANT 

D. R. McClurg, Associate 


430 Peters Trust Bldg. Omaha, Neb. 

















ixauiners and Adjusters 














Tel. Barclay 8534 
CASUALTY ADJUSTMENT BUREAU 
15 Park Row New York City 
Thos. Galbo, Genl. Mgr. 

RELIABLE — INVESTIGATIONS AND ADJUST- 
MENTS BY EXPERTS — QUICK SERVICE — OUR 
MENTS ION is based on ae performances—W eshow 
results. Send for booklet of references. Liability, Com- 

psation, Auto, Fire and Theft, Collision, roperty 
amage, Admiralty, Subrogations, Personal Accident, 
Burglary, Plate Glass. 

















Insurance Attorney 








ge Rittenhouse 2289=90. 
ACCIDENT ADJUSTMENT BUREAU 
1318 Stephen Girard Bldg. Philadelphia 
Frank R. Ambler, Gen. Mgr. 


Experienced Investigators and Adjusters—Lia- 
bility, Property Damage, Collision, Auto, Fire, 
and Theft, Burglary, Plate Glass, Compensation. 
































Statisticians 
+ | 
OKLA, Underwriters 
Statistical Bureau, Inc. 
—— We render complete statistical service 
of the highest type, because of thorough 
a familiarity with Insurance Department 
and supervising boards’ requirements. 
'Y Reinsurance and Cancellation schedules 
prepared promptly and accurately. Rates 
atants reasonable. Results most satisfactory. 
LPHIA Phone: ASHLAND 7358 
153 Fifth Ave., New York City 
Federal Savings and Insurance Company 
sellor Election 
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The Federal Savings and Insurance Com- 
pany of Indianapolis has elected officers as fol- 
lows: President, J. R. Dunlap; vice-president, 
G. E. Harsh; treasurer, Dr. R. O. McAlex- 
ander; secretary, Dr. A. M. Kirkpatrick. The 
directors in addition to the foregoing are: 
Judge Charles F. Remy, J. L. Hosea, Ed, Jack- 
son, Dr. C. L. Marlatt and M. O. Reeves. 

The Federal Underwriters, an associated or- 
genization, elected G. E, Harsh, president; J. V. 
Hilger, vice-president and Dr. A. M. Kirk- 
patrick, secretary-treasurer; the additional 
directors being Ben I. Perry, James Talley, A. 
A. Schell and J. R. Dimberg. 

An error was made in THe Spectator of 
January 18 in listing the Federal Savings and 
Insurance Company among the companies pro- 
jected in 1922, As a matter of fact, this com- 
pany has been in operation since 1889. Another 
associated company, the Federal Mutual Life 
Assurance Company, was chartered in 1917, and 
its name was changed in October, 1922. 





progress with the Federal Surety Company of 
Davenport, Ia. 
assets the company shows an increase of over 
$300,000 in resources during 1922, with an in- 
crease in surplus to policyholders of over 
$183,000. Its admitted assets December RiP 
1922, were $1,236,867, while its surplus as to 
policyholders was $900,818. This sum includes 
its paid-in capital of $716,425, which increased 
about $108,000 during the year. An increase 
of $63,000 in the premium reserve indicates an 
Among 


Upon the basis of net admitted 


excellent gain in the premium income. 
the company’s assets are noted first mortgage 
$445,030; cash, $456,224; Government 
bonds, $139,889; premiums in course of collec- 
tion, $173,663, and other smaller items. The 
chief liabilities are the reserves for losses, $8o,- 


loans, 


879; for unearned premiums, $197,036, and for 
commissions, $26,155. After providing for all 
liabilities, there remains a net surplus of $184,- 
303 above the capital of $716,425. 

The Federal Surety Company writes 
dent and health, workmen’s compensation, auto- 
mobile, teams, elevator and general liability, 
automobile and teams property damage, burg- 
lary, theft, larceny and plate glass insurance, 
as well as fidelity and surety bonds, and 
well characterized as a national institution of 


acci- 


service. 

W. L. Taylor, vice-president and general 
manager, who has guided the affairs of the 
company since it began business in 1920, has 
been successful in steadily expanding the com- 
pany’s volume of business, while, at the same 
time, its financial condition is growing stronger 
The officers of the Federal Surety 
President, Charles Shuler; 

general manager, W. L. 


yearly. 
Company are: 
vice-president and 


ter; assistant secretary and assistant treasurer, 
Herman Staak; general counsel, Charles Grilk. 


Employers Indemnity Makes Strong 
Statement 


The financial condition of the Employers In- 
demnity Corporation of Kansas City, Mo., as 
of December 31, 1923, is shown by its statement 
to be stronger than ever before. With admitted 
assets of $2,672,355, the company reports a 
surplus as to policyholders of $1,071,757 (in- 
cluding $700,000 capital), or about $58,000 more 
than a year earlier, when, in turn, the surplus 
was larger than at any previous time. The 
par value of shares of the company is $50, but 
they are held in the market at $90 to $100, with 
none offered. The company has paid 12 per 
cent dividends annually for several years, never 
having passed its semi-annual dividend. 

The Employers Indemnity writes all mis- 
cellaneous casualty lines. In its agency depart- 
ment it conducts all classes, except surety on 
the conventional agency plan; in its accident 
and health department it provides a full line of 
disability policies, on the standard agency plan 
and commission; while its reinsurance depart- 
ment furnishes catastrophe, excess liability and 
personal accident and disability coverage. 

Organized in 1914, the company has made 
excellent progress, and, in addition to its head- 
quarters in its own building at Kansas City, 
it has branch offices in Chicago (Jack Wood- 
head, manager), and New York (Baird & Co., 
Inc., manager), 

E. G. Trimble, president of this energetically 
and conservatively conducted company, merits 
congratulation upon its continued progress. 

















Extracts from 1922 Statements of Casualty and Miscellaneous Insurance Companies 


Net Premiums * Surplus to 





NAME AND LOCATION OF COMPANY Admitted Assets Written Losses Paid Policyholders 
Brotherhood Accident, Boston.............+-. $377,903 $444,806 $249,130 $216,133 
Columbus Mutual Life (Acc. Br.), Columbus. . 4,111,081 56,219 24,642 774,491 
Co-operative Casualty, Lancaster............ 202,109 235,377 150,212 139,968 
Detroit Fidelity and Surety, Detroit.......... 2,564,380 295,800 2,912 2,346,765 
Employers Mutual Casualty, Des Moines...... 260,202 204,271 115,276 140,012 
Employers Indem. Corp., Kansas City........ SOIS3GGe~- - aedengesh 4 ~° semmewae 1 071,757 
Fidelity and Deposit. Baltimore.............. 14,854,383 Xk | rere 5,613,575 
Fidelity Ins. Co. of Canada, Toronto.......... 314,938 C4586 8 wucasaas 289,575 
Home Title, Tiscokivn 2 o6os ono s cene cncwess SIGS Wuddeeun,) SO Useneease 2,013,520 
Indemnity Ins. Co. of North Amer., Phila..... 6,932,192 Lae. - . «wavawenee 270,740 
Kansas Central Ind., Hutchinson............. 169,026 69,046 23,189 112,625 
Neatucky Pitle; -Lawisvile...csc-cicce ves cietas 417,469 Ee - . Snaewasnuces 109,694 
Lawyers Title and Trust, New York.......... SU: SEOe tiéMSkwwwm (“CC ee ee 10,890,430 
Lincoln Accident and Life, Lincoln........... 809,861 113,514 92,852 532,209 
Lloyds Plate Glass, New York.........eceeees 1,912,097 999,648 282,468 1,133,819 
Loyal Protective, Boston ay a Net Sa aah eae 752;825 980,181 604,265 371,295 
M: aryl: and Casualty, Baltimore ..........-2e: 31, 286 884 20,154,542 11,300,031 11,012,152 
Merchants and E ploy ers, Montreal. ......... j 277,884 SS790, 0 inceoeae 
Michigan Mutual Tornado, etc., Hastings...... ‘ 314,798 eee 
Mississippi Valley Trust, St. Bouiges. coon 40,231, 254 Ber are 8,368,630 
Mortgage Bond Co., New York............-- COC hake ~ “inmewes 2,931,407 
Mutual Plate Glass, Shelby...............05: 190,429 147,491 51,701 102,072 
New Jersey Fidelity and P. G., Newark...... SIR kwakentes | Aanecemes 1,214,213 
New York Plate Glass, New York............ 2,001,972 1,188,562 360,993 1,186,436 
Northern Trust, Fargo.......-eseesccscecees 927,329 53,824 10,517 158,242 
Ohio Casualty, Hamilton ........--.ceeeeees 571,693 412,776 163,903 313,072 
Potter Title and Trust, Pittsburgh..........-- COOGGRG #8 } «asaeetee <(wedaceuss 762,062 
Title Guarantee and Trust, New VotRes2.c.x< Grace ree 8 8  icnseeeee ol USecaenenes 21,413,903 
Travelers Indemnity, Hartford.............-. 10,010,206 SSO0O0W 8 89 can ccacs 2.675.215 
Travelers Insurance, Hartford.............-- SUGSeROR ss ~§ Scscasce, | Jiauwavasd 20,098,598 
Union Mutual Casualty, Des Moines.......... 30,549 52,344 14,009 2.110 
United States Title Guar., Brooklyn.......... SGGeGGe j#.§edsdtees ###§ Westsaweus 1,600,200 
United States Plate Glass, Philadelphia....... 206,248 70,595 26.858 166,333 
Westchester Title and Trust, White Plains.... 3,291,665 coesunee <eaataaers 1,265,105 
Western Surety, Sioux Falls..........+eeeees 499,131 116,066 35,594 356,430 


* Includes capital. 
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WE WANT AGENTS 


to push our five-point-nine policies. 
Excellent Iowa territory and liberal 
contracts for men of good reputation. 


“THE COMPANY OF CO-OPERATION” 


THE DES MOINES LIFE & ANNUITY C0. 


A. L. HART, Agency Manager 
Home Office—Register Tribune Bldg.—Des Moines, lowa 


HOME LIFE INSURANCE COMPANY 


New York 
WM. A. MARSHALL, President 


The 62nd Annual Report Shows: 


FOR AGENCY APPLY TO 
GEORGE W. MURRAY, Superintendent of Agents 
56 BROADWAY 





Premiums received during the year 1921.........sesecseees $6,090,547 
Payments to Policyholders and their beneficiaries in Death ‘ 
Claims, Endowments, Dividends, Etc..........eeeeeee. 40,340 
Amount Added to the Insurance Reserve Funds............. 2 121.307 
Net Interest Income from Investment............++ss.s05- 964,050 
($642,638 — of the amount required to maintain the 
reserve 
Actual mortality experience 53.44% of the amount expected. 
SUMUTUMOP AD FORDE. 66 oc cccesecscccecewsccesesieens sees cies $223,116,887 
Admitted Assets... .ccccccccccccccccccccccccccccccceccce 43,222 393 


NEW YORK 




















PHCEN | ASSURANCE COMPANY 
LIMITED, OF LONDON 
(ESTABLISHED 1782) 
AUTOMOBILE—USE AND OCCUPANCY—TORNADO—SPRINKLER 
LEAKAGE—EXPLOSION AND RIOT, AND CIVIL COMMOTION 


HEAD OFFICE FOR THE UNITED STATES 
100 WILLIAM STREET, NEW YORK CITY 
PERCIVAL BERESFORD, Manager 











CALEDONIAN INSURANCE COMPANY 
OF SCOTLAND 
Founded 1805 
“THE OLDEST SCOTTISH INSURANCE OFFICE” 
U. S. Head Office: 
CALEDONIAN BUILDING “ 50-52 Pine Street, N. Y. City 


CHAS. H. POST, U. S. Manager 
R. C. CHRISTOPHER, Assistant U. S. Manager 








AGENTS WANTED 


Liberal commission paid to live producers. 


H. G. ROYER, Pres. 
Cc. O. PAULEY, Sec’y. & Treas. 





To sell an unrestricted Accident and Health policy costing 
$9.00 quarterly. Covers every disease and every accident, 


CENTRAL BUSINESS MEN’S ASSOCIATION 


Westminster Bldg, 
CHICAGO, ILL. 





EXCELLENT OPPORTUNITY 


for Reliable, Energetic men to represent us in the states of 
iMinois and Missouri with direct Home Office cont: acts. Liberal 


policies. 


Clarence J. Daly, President 


CAPITOL LIFE INSURANCE COMPANY 
OF COLORADO 
DENVER, COLORADO 











GREAT REPUBLIC LIFE INSURANCE COMPANY 


Los Angeles, California. 


CAPITAL, $500,000 FULLY PAID 


GREAT OPPORTUNITY 
FOR LIVE MEN 


H. S. Bridgewater, 1951-52 Railway Exchange Bldg., St 
Louis, Mo., Manager Missouri and Kansas. 


J. R. Railey, 401 Dallas County State Bank Bldg., Dallas, 
Texas, Manager Texas, Oklahoma and New Mexico. 


W. H. Savage, Vice-President and Agency Director. 





Equitable Life Insurance Company 


of the District of Columbia 
ORDINARY AND INDUSTRIAL 


Established in the District of Columbia, West Virginia, Ohio and 


Delaware 
President cENRY P. BLAIR 


Vice President . = ‘ : : 
2nd Vice President (Agency Supervisor) . 
Secretary ‘ ? : 5 A : A 
Actuary ‘ ° - 


. ALL 
S Bo deg . GILBERT A. CLARK 
Main Office, 816 14th Street, N. W., 


WASHINGTON, D. C. 














WANTED---GENERAL AGENTS!! 


FOR SEVERAL POINTS IN NEW JERSEY 
WILL OPEN NEW TERRITORY FOR GOOD MEN 


The Shenandoah Life Insurance Company 
ROANOKE, VIRGINIA 


R. H. Angell, President W. L. Andrews, Sec’y-Treasurer 
On Agency Matters Address W. F. Macallister, Agency Manager. 


THE MUTUAL LIFE OF ILLINOIS 


HOME OFFICE: 
SPRINGFIELD, ILL. 


An “Old Line’’ Legal Reserve Company 
issuing all the standard forms 
of policies. 


Good territory in Illinois still open. Will 
be pleased to hear from anyone interested 




















YOUR CHANCE 


To become Supervisor in Connecticut for a 
young life insurance company; one of the 
kind where personality and hard work will 
receive a visible reward. 


Address P. L. care of THE SPECTATOR, Box 1117, 
New York City. 











Industrial Life and Health 


Insurance Company 
Home Office: 91-98 Walton Street, Atlanta, Ga. 


Insures men, women and children against loss by 
sickness, accident, death, all under one nd 
Premiums 5 cents to 50 cents per week. 


JOHN H. McEACHERN, President 
R. H. DOBBS, Ist Vice-President 
S. C. McEACHERN, 2nd Vice-President 
I. M. SHEFFIELD, Secretary 
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THE BOOK NO FIRE INSURANCE MAN CAN AFFORD TO BE WITHOUT 


JUST ISSUED — 1923 EDITION 


FIRE INSURANCE INSPECTION 
AND UNDERWRITING 


BY CHARLES C. DOMINGE AND WALTER O. LINCOLN 


Members National Fire Protection Association, 
Examining Underwriters Association and 
Insurance Society of New York 


A Complete Fire Insurance Reference Work Under One Cover 
Over 1000 Pages of Profitable Information 
More Than 5000 Subjects Treated 


Numerous Illustrations 


THIRD EDITION, ENTIRELY REVISED AND GREATLY ENLARGED 


Over 500 New Subjects; 37 New Illustrations; 250 Additional Pages. 
Subjects are arranged alphabetically and well cross-indexed. 


Subjects covered embrace practically all fire and special hazards of 


Chemicals, Processes and Materials Used in Manufacture or Commerce, 


Standard Fire Insurance Policy Conditions, Definitions of Insurance Words and Phrases, 
Descriptions of Various Forms of Insurance, Dangerous Subjects Under Trade Names. 


The third edition of the above-named book, of which the earlier editions 
have proved very beneficial to those engaged in fire or marine underwriting 
or in the prevention or extinguishment of fire, will be of even greater service, 
especially to 


Insurance company managers Fire marshals Inspectors Underwriters 
Department managers Insurance clerks Local Agents Counter men 
General agents Insurance brokers Loss adjusters Map clerks 
Special agents Examiners Marine underwriters _Placers 
Schedule raters Students 


Handy Size—Thin Paper—Flexible Cover 


PRICES: 
Per Copy (regular edition) $6.00 
pS ee Pee ee $ 65 a er $190 
ee eee $120 eee re Te re $330 


Edition de luxe, real flexible leather, gilt edges, thumb indexed, $10. 


THE SPECTATOR COMPANY 


Publishers 
CHICAGO OFFICE 135 WiLutAM STREET 
INSURANCE EXCHANGE NEW YORK 
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AMERICAN 
SURETY 
COMPANY 

of NEW YORK 


100 BROADWAY 


Fidelity and Surety Bonds Burglary Insurance 
Check Forgery and Alteration Insurance 








Company’s Home 
Office Building 











GENERAL INSURANCE OFFICES 


WILL IN 1922 
PROVIDE THEIR CLIENTS WITH 
LIFE, FIRE AND CASUALTY INSURANCE 


There is no reason why the life insurance department of a 
general insurance office should not be very profitable. One 
capable man at the head of the life department can earn as 
much the first year as any other department in the office and 
will earn an increasing revenue each year thereafter. All 
general offices that have life departments are pleased with 
results. 


This is a strong, conservative, clean Company that is suf- 
ficiently progressive to fit into the life department of a gen- 
eral insurance office. In 1922 this Company will make a 
specialty of broadening its service to this extent. We solicit 
correspondence with insurance agencies now writing fire, 
or fire and casualty insurance. 


INTER-SOUTHERN LIFE INSURANCE COMPANY 
LOUISVILLE KENTUCKY 











A Wider Field—An Increased Opportunity 


Our Agents can sell policies on the annual premium 
plan, up to $3,000, to young men and young women 
as young as age 2—Protective insurance and Educa- 
tional and Business Start Endowment insurance. 
This extension of the age limit for Ordinary insurance 
down to age 2 helps our Agents considerably. We 
issue Participating and Non Participating policies. 
As regards adults, we write contracts with Double 
Indemnity provisions covering any kind of fatal acci- 
dent, or with Double Indemnity provisions covering 
fatal travel accident only, as may be desired. We 
issue policies with Waiver of Premium and Disability 
Annuity or Instalment Payment features. We insure 
males and females at the same rates. 


OLD COLONY LIFE INSURANCE COMPANY 
CHICAGO, ILL: 











JOSEPH FROGGATT & CO. 


Insurance Accountants and 


Auditors 
Consulting Actuaries 


HOME OFFICE: 


25 CHURCH STREET 
NEW YORK 


CHICAGO 
Insurance Exchange Building 


NEWARK 
Globe Building 


SAN FRANCISCO 
Insurance Exchange Building 


PHILADELPHIA 
Lincoln Building 


BOSTON 
Winthrop Building 


STATISTICS 


This is the time of the year when all 
companies are considering the results of 
their business. Does your system provide 
for the following: 


Ist. Trade Profit or Loss and Under- 
writing Profit or Loss, with the de- 
tails of premiums, expenses in- 
curred and losses incurred com- 
pared with similar results of previ- 
ous years. 

2nd. Agency Results. 

3rd. Results by States or Territories. 

4th. Classification of your business by 
States with history of important 
losses under the various classes. 


A properly devised system will automatic- 
ally produce these results with a minimum 
of effort. 


JOSEPH FROGGATT, President. 
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®@lobe-Democrat 


Has Found The Key 
To More Insurance Sales in 


ST. LOUIS 


——_w~ (eres big newspaper, St. Louis’ 


largest daily, is using its own 


levemiana™ : 
\ columns to advertise Insurance. 


/ wi clip this message 


| 2 ghee ries! Weekly 
Page Ine saturday aft 
Unavoadable, perhap 








ling The reduced ads on the left show 


the comprehensive nature of this cam- 
paign. All kinds of Insurance are 
being advertised. St. Louis is being 
urged to “Insure to the Safety Limit” 
. . . . The Insurance man is heralded 
as a specialist—to be regarded in the 
same light as an attorney. 


ling 





Solicitation is easier in St. Louis 
nowadays. .... The way is paved. 
The Globe-Democrat’s educational 
work is bringing new business to the 
underwriters who are tying up with 
their own advertising in this big, pro- 
gressive newspaper. 





If you are represented in St. Louis 
you will do well to co-operate with 
your agent in this movement. The 
companies with foresight are reaping 
big benefits. 


Executives of National Insurance Companies 
Will Find This Free Portfolio Helpful 


The St. Louis Globe-Democrat’s Campaign to Advertise 
Insurance is shown in this portfolio. It contains proofs 
of the educational advertisements which are helping 
to increase Insurance sales in St. Louis. Write for it, 
using your letter head. 
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FIRE AUTOMOBILE MARINE 


rt HAMPTON ROADS 


FIRE 4% MARINE 
Insurance Company 


NORFOLK, VIRGINIA 


THE EUREKA LIFE INSURANCE COMPANY 


BALTIMORE, MARYLAND 


Incorporated 1882 


A regular OLD LINE Stock Life Insurance 
Company, issuing all the STANDARD FORMS of 
POLICIES, INDUSTRIAL and ORDINARY. 


JOHN C. MAGINNIS, President 
J. BARRY MAHOOL, Vice-President 


JOSH. N. WARFIELD, Jr., Sec’y & Treas 
J. HOWARD IGLEHART, Medical Directo 











C. A. CRAIG, President N. H. WHITE, 3rd Vice-President 
W. R. WILLS, Vice-President E. B. CRAIG, 4th Vice-President 
T. 


J. TYNE, 2nd Vice-President C. R. CLEMENTS, Secretary and Treas. Address Home Office For Agency Connectio 
. n 


TheNational Life and Accident Insurance Co. 
OF NASHVILLE, TENN. 


Combination Policy of Industrial Insurance Covering 
Sickness, Accident and Death 


$150,000.00 
Deposited with Treasurer of Tennessee 


Admitted Assets, Jan. 1, 1922 OMBINATION 
9 ee THE GREAT-WEST LIFE ASSURANCE COMPANY 


N| — $3,207,539.00 63 wy a Head Offee CANADA 


LIFE aes ee 
HEALTH 
ACCIDENT 


= NE poLicy 

le Se NE F Remium 
Gra 124 fal lS —PAts— 

INSURANCECO.]| Jf | a BOCIES| |pouBLE DEATH 

He 17] BY ACCIDENT 


Northern Life Building A b “= 


JAMES A. BLAINEY 
Vice-Pres. and Gen. Mgr. 


HENRY G. BARBEE 
President 


HAROLD Knox 
Secretary 














—— 


TO SUCCESSFUL LIFE INSURANCE MEN 


The Great-West Life has room in various territories for industrious agents—men of'seal and hard-work 
ing ability who can produce results. To such the Company offers most inviting propositions, hacked 
by policies and service, which, year after year for many years, have built up the largest volume of'new 
business in Canada written by any Canadian Company. The business in force of the Great-West'Life 
has been consistently doubled every five years since commencement—from $862,200 in 1892 to well over 
$312,800,000 in October 1922. - 
Address all applications to the Great-West Life, Offices at Detroit, Mich., Minneapolis, Minn, and 
Hatcher Bros., Fargo, N. D., or 








Kansas’ Greatest Life Insurance 
Company 


Announces a wonderful new line of Policies with what it be- 
lieves the most complete and remarkable rate manual ever 
offered the Insurance Solicitor. 


SEATTLE, U.S.A. 


uk mii) al | Hl i Loss of Hands, Feet. 
RK re: = Dees yes 

“Sa | Permanent Disability 

HOME OFFICE, SEATTLE, U S.A. Benefits 





D. B. MORGAN 


i emit 
easldeia: Monthly I.demrities 


Sickness or Accident 








Reliable Representatives Wanted 

















‘‘Keep Southern Money at Home’’ 


YOUNG MAN: If you are already successful but looking for 
larger opportunities, Investigate the Field, Policy Contracts, 
and Commissions of ‘‘The Best Company In Dixie” and We 
Will Grow Together. 


E. C. HINDS, President 


Gtton States 


LIFE INSURANCE CO-menetis. 


The Farmers & Bankers Life Insurance (Co. 


Home Offices Wichita, Kansas 























ARE YOU FITTED TO BE A MANAGER? 


A high grade life insurance man who wants a chance to improve his position 
and prospects will do well to correspond. : 

The COMPANY is an old established one of high reputation and operates 
in accord with insurance law of New York State. 

The TERRITORY is Milwaukee and Southern Wisconsin in which we are 
not represented. 

The CONTRACT is a liberal one with allowances, and the FUTURE is 
BRIGHT for the RIGHT MAN. A Home Office official will arrange con- 
tract. 

If you think YOU are the man for this job state your qualifications and 
business experience, your age and your references. 

All applications will be treated in confidence. 


Address Supt. of Agents, care of 
THE SPECTATOR 








ATTENTION 


We want a general agent in every locality in Illinois 
and Indiana where we are not now represented. 
Excellent territory open to men of character. Policies 
up to date and non-par. 1200 influential stock- 


holders. 


Do not write us unless you mean business. Refer- 
ence required. 


Chicago National Life Ins. Co. 
Room 324, 202 S. State Street, 
Chicago, Illinois. 














CANADA 





